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Introduction : $-HIAY, TT SAAFCIieh AU, ScTelc & AILTH § T AR Fa3it &
e -foshr Y Tefa ar §1 ST Iaar 3R 3userdn3il & € I1 Iaa@r ™t & &1 oeT-gef
el & ToIT qearsel, AS UitarhersT 3R Arerer HIfSaT S Selacifelsh Tolcthis ol 39Tl
ATAS Bl $-FIAY o SITATAT & FATelod & ddd H FHIfdHRT Igalrd =T § AR 35ITAAT 3
SYAFATIT Gt & oI 7T 3w e [P g

S-IAA HT Ueh YA o1 g ¢ foh Tg SATAR oA ol 318k Fiaemsieieh 3R F2Ael T erel
AT & | STHEFAT AT TRT H 3RHA T d&H 3cd1er ol s13oT 3R TG Tovd §, STafeh cgaary
foeTr fhdT #ifas e & dfRas agH d= qgu Tord & | S-PIAY o cIaqraT i fohr gforar &
SIS @S i, S Seddl Ta, ST NATHT 3R FATTer ol Faanford axeh 9= FeleleT
Feaaedd el # ol HeTH S g

HIAS-19 FETHART & TG T 5-PHIAH T AT 3R Fged H AR J& Y §5 &, WER AT
Fifeh T IMHA-TTHA FT STAAT T HH Fl & [T 3TTAST TASRT F HRY ISTeT T TTHAT
X & &1 IRUTHTTRT, ST STTH $-HIAY & Teelcd IRAA & 3HeJohel Gofal H HaTH €, o6 371
grel aut & FfaTqeTcas et [Fere i FHE=T 2 |

s-ray, 0 sdaciias Hag off Fel Jar &, Selac & ATEIH ¥ 3curel Ir [ fir
Tle-Tfoshr i TEfa Hdar §1 AR U S-h1ad T 3TN 3iTeTelss Hifdes 3carel &t ot &
fore foham SITelm 8, oifeheT & Seeie & ATed & Gord fohdll ol ohR o aTfuifegen oleiee ol qoie
3T T TR & | Tgell 3fieTelist foshT 1994 # g5 2 S19 Teh cAferd o 3T« 2 bl AR Gem
CAITHIA Fic ATRE & ATETH § o3 T i @St ot &Y | Ig 3UHIFAT GanT Jes d1ss a9 AT
S-HIAY o ATETH T [hal STTAT T 391G WGl T Tgoll 361807 ¢ | STh 916 T 5-hiAY T
fashrar g3 & foEd 3iicenss Gexr fasharsit 3R SR & AT § el & Greler AR
TeAT 3T g1 12T & | Tl SAITER & W-Tr D¢ 3R 93 cHATT I §-Hierd A e gan g,
o a@ 3 319er AT 3R Yar3il 1 38 YA T $° Heved § ST TRARD ITBelTSeT G Tshr &
T GHT AT 2T|

Types of E-commerce model: $-FHHFT HAISe & 5 YhR & ol STHIFATT 3R cTa@m i &
ST et aTel STITHAT & olel-Cal ohT JUTeT hY Tehcl g |
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1. o € shogaR (d128f): S @IS aFd AT dar fhEr cqaary cary fhdr safardard
3TaferdT &l ST SATCH &, 3GTeX0T & oI, §H U Jiistelisd REeR § S[dl &l U SitsT @igd
el

2. f9e1ad ¢ fostay (sh2a): STa Slg a&q IT1 AT Teh TG SaRT GAR STTHI hY ot SiTcll
g, 3GT6X0T & AU, Ueh STaH GaRT AP -UST-U-HIdH &l 3o ITHAT GaRT 3TITT
& forw ST STar g

3. 3UHIFAT & 3UHIFAT (C2C): ST i T AT UaT Teh IUHIFAT GART GAT ST Y iy
ST &, 3ETE0T & forT, G 19T QI FeifeR eBay TR G ST &l ST 8|

4. 3URFAT T JaaT (C2B): ST ThdT 3THIFAT & 319a1 341G, IT [aTy fohdT saaary a1
TG T S AT &, 3GTEX0T & fIT, 1S TITSOT ek o dol 9T JHieTas aeen! deh
qgu UGl Tl & AT HIS BICRTH fhdT STTHTT &l 3TN 6T & [T 3TelT TR Hl
TSHH &t Bl

5. el d-g-aTaeidie (S1250): $H HAlSH H, STGATT HisTelige] UIcel AT AThCTH & HTEIH &
TN TSN T 3cdTG AT HATT S ¢ |

6. TLHR T IIA (Si1241): 3T Hisel H, PRI TS THAT TS el AT ATheTol T &
ATETH § SIIHTAT T 3c91E, IT 1T 9T & |

7. THER T 3THIFAT (ST28): 3 AlSS H, TXHRT TATHAT 3TeTelgsT Gicel AT ATKCTod &
ATETH I W IYHNFATHT Y 3cdTE, AT JATT Tl e 8 |

Business Application of E-commerce:

e Conversational commerce: e-commerce via chat
e Digital Wallet
e Document automation in supply chain and logistics

e Electronic tickets
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e Enterprise content management

e Group buying

e Instant messaging

e Newsgroups

e Online banking

e Online office suites

e Online shopping and order tracking
e Pretail

e Print on demand

e Shopping cart software

e Social networking

e Teleconferencing

e Virtual assistant (artificial intelligence)

e Domestic and international payment systems

Features:

Product catalog: Ueh $-shIHH TlchIH &l 3cUTG Hal dolled R TR el &1 Teh 3THTe
AT GeTeT T AR, THHHA AT 3cUTe; SIS, HS[ar 3curel @l JuTfcd e 3R 3¢ adfichd
AT QA B

Shopping cart: eﬁﬁwmwﬁmgﬂ%mmaﬁmmaﬁaﬁgﬁaﬁra@ﬁmﬁ
Se¢ 9 @l A1Ed & 3R ATHTSE 1391 A THY 3eT TEI3HT TR AR I@A H A HIAT & |
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Checkout and payment processing: é—aﬁ?:lﬁ FI TheldT & foIT T 3T gah3m3e 3iR
3T TTShaT YT 3T & | ATgehl ! Ao $7aTciTeT fATRIAT ST 3TANT HTeh ofeT-of STec]
3R AT & QR A H HaTH gleAT A3 |

Shipping and order management: Teh S SI9 15 Mg 35T &dT &, dl S-hIHYT TolchId ol
3TST Y YT L & fOIT 3T UeTe aat T1fe T, foas Efher Sraenrd), R fasrew 3k
fSelalY i Fufa enfAer g

Customer accounts and loyalty programs: &5 $-HIHT TolchlH TG Pl WA Fellel
3TATT & &, Torad cgaamal &l Hatr 3R TBIERT dellel & FHee [Heldl §1 S8 e, dided]
WA TR-TR TRIERY Y AT d X Hehdl & 3R ATEhT T @l 1 871 8 TR & Tl o fow
IR T T &

Marketing and analytics: Teh S-hHT TlchIH bl STTHTAT Sl 3T ScUTGT bl ATheT & Heg
T & ToIT A Ut 3R Frerer AIfSAT SEG2TT S Tl 3UTeY e MRV | $Heh 3Telld,
UATfITead STl &l ATgeh TR Pl ¢ah hlel, FSIT I UgdlT el 3R 9eT HIT
TOTAITT T 98X §elTel & ASE X GohdT g |

Mobile optimization: S-S 31T¥E FRT 379 FAGBS 3RO W EIGRT X & 6, T8
3aeTs g b $-HIAY Tolehid HAGST & AT rgnfad gl 3R 3o 3o var g st
THATCHI 3R ETele T TR FHT FAlTH 81T Tl H|

Advantages of E-commerce:

o $-HIAY Y TGHT cIoT 3R FIF&T 81 Sirell &
o g g ol f3fotee a=T1 T & |
o S-HIAN YR TN THG & IHTAR TATHeo aE3T X Far3il &1 wheT el hr Fraem o

gt T g
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o g 3cUtel 31T QT3 hl et 31T TIeet T Teh TIA AT ¢ |

o 3-FHIHY of HITSI HIATS I WcH HT AT & Fifch T THT leiceT ScIoic o ATCTH T gl
gl

o THH HEIh STISH glel & PRUT Tg SEcR TaHeT Tl TeTeT el &

o ST F ATEIH W $-HIAY 2T TR W TT AT H ITgeh! ol sha’ T & |

o S-HIA H AT & 3 AL 3TCTH ¢ |

Disadvantages of E-commerce:

o S-HIAY H UGl HR fAGEATT o foIv IS ArasHlideh Aleleh w7g1 &

o 3-FIAY CIeIC & ATLTH H FHIH AT §, FHTOIT ST W ATINAeT AT gT HhedT & |
o S-SHIAY F hel GI&TT hl ATARAhT Bl & Fifeh T oleTee] STl & ATLIA Al ¢ |
o S-FIAY o ATEIH I TSI 391G TG T S WH g 31U T

o TG WIAsTioleh Fhoil HTETTAT T SYANT HIT & S GIF&TT e ¢ |

o ITgeh dfchaT UIETHUET o TSR T & ST &, AT Iehl 3T a1 B |

o B -HIAH 3 ST Aoh TET TTo Tl T 32T T ASC e T 37 AT el B

Uses of E-commerce :

1. 3icTelged Rl $-hIAY & TIH YTAGYH 3TN H & Teh HAcSeT RS g, STl STTHT 3]
HTeToITSsT T, JTHSe IT AT 0 & ATCIH T Arer 3gaiieran3it 1 3carg s=ra &

2. f3fSieer 3cure 3N FaTT: $-hIA I 3TN HIfld, §-Tceh, AIFCAI 3 HTolIS ITSTHHA
S f3fSreer 3curel 3iik Tarait i fashr o forw ot 3y o fomar S |

3. o -T-oiiE osicst: §-HIFY & 3TANT d12& defeed & faw fFam a1 aehar 8, ST@
SITHTT 3 SIGHTT T 3cUTE AT AT ST 8 |
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4. 3TeTelSsT §ToIR: 3T 3R 56 S SHIAY ek IIIAT 3R ITFATT 1 3197 3caTEr ol

92 YA 9T 2Rl deh 99 & foIT Ueh AT UeTd aa & |

5. oTeT ATSE: So ST HIAATSH ATTHT ATSE SUTTIThAINT T e ST T TEIIHT T

Selt oraTet 3R 3o¢ TlGe T 3TAT &l B

6. 3iTTernsa dfeher 3R AT JaTT: S-H1AWT T YA ATTelseT sTehar 3R AT Farst & v

3 YA IR ThaT ST &, TSTa $79TcTet JEhvoT, el $79TcTel 3R & §EcATcRoT eMfAe &l

7. HieTorrss giehar 3R 3RETUT: $-IAH & 3UANT 33Ta1, §icel, R & HRI 3R 37 I

Tl a3t S i 31 3RETOT 3 forw R e )

8. WeT faauT: AT & HISTel JHTeTeligel 3HTSY el 3R fSeliadl & forv $-hiAd calchid i

YT T ST &

9. A fAATIS: S-PIAT T 3UJT TS [T & forw ot fovam Sirar &, SigT sgaar™

379aY 3carer 31T Aar3tt &1 Age 92 g2t a& q§u| Tahd &1

Social Media Marketing

Trerer HIfSAT AT JTefoieh FHI bl Teh Hecd T [SToTeeT ATh{EaT deheileh & | $Heh 3cald
e, SECIAH, THAe (X), IeId AR folersget oI @erer HSAT CIehia i IUATaT hich fehdl!
3cqTe;, AT AT S18 T TIR-YHR AT ST & | 3TeT & T3Toreer ot & qierer #ifSar arehicar
SIHTAT AR FITSeAT o foIT ITgehl Toh Tgdet T Teh FHTT ATEAH T T &

TIRreT HISAT AT T HET 368 S5 I YgdTed SalledT, ATgehl o Y AT Hale, T
AT 3R TshT 3 JEf& et 1T | S8 ATETHA § HUTAAT 3791 ITgeh hl THG-ATTHG hl
THS Hehell § 3R 3 & 3TAR 39T IV AR T Hehell € | Wrerer HfSA7 0¥ diee, Aifsay,
dow, FaueT 3R Feiaar (Fde) & ATegdw @ 3UHTarsit S RN T STar g

Hrerel FTSAT AT T H TATHT TolchIA T ITeTaT- 37619 HEed BIcll & | HEGh T 3TN Ut 3R
farsrdet & forw fomam Sira §, Seerans 1 3uer wret, fed 3R Serolua AThidar & forw fama
STl §, o NS AT 1 974G ATETH 8, STafeh Tolesset 1 3uter 4e iR sraaris
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Scafehar & v fonam STeT § 1 37 HefY Cewie & ATCTH § TG 39 8T HAg deh 3T
H 9ET TR &

arereT Hfsar Arhieer & o T &1 I§ FHF P H 31T A9l deh qg”uﬁ T T YSToT hdl
€1 38 caRT Mgl A T TTATHAT ITec el § 3R 1S T ATgeh o ST faRaTd Sear g1 B
SIIATT & ToIT g U JUFd ATEIH g, FiTh SHP [T §3 Folc T TaThdT el ardr| 1Y
g1, g 24 B¢ TuR &I giaem sff v g |

gTeilTeh, ERreT HITSAT AThTEaT hr e WATE 81 §| 3T FHY 3R AT AGAT T 3Rl
gIcl & | AhRIcA feTaforaT sis Y ofd ST Tl TgaT Feohell & | SR 3TelTdT, $eTee 3R
deheiter W 3T fASRAr 8 3T v FAT A ST 81

37dd: gl ST TohdT ¢ T Trerer AT ATHET 3T & AT & ¥aqry 31K [{Yure F91d &1 teh
31fAaTY TEEHT ST el & | TG o shalel TR T AL g, Sesh Teh TAT AL H § Toldeh GarT Ageh
3R HaET & S FTd T T TR ST Fehcd & | STl o TorT 8t 78 Teh 33T g31

R [amey g, Tras Bfce Ak, hde Tohuere 3R Arerer Hifsar Axsrec o4 3aaX
3Uclet g |

rerel FHT3AT ATh T T STdard

rerer ST ATKTET Y LI Aol wAcdehaT AIgeH & [ & A1Y g3 | TR H saeHT
3T haol JTIHT HATG, o TolT fhaT SITdT 4T, eifehed AT & ATY HUAT o SH IR FT ATCTH
AT TORT| 31Tt Ig AT T Gad FerTelY FSTSieel Aeret a7 g gl

Trerer HIfSAT AT & 3652

GIRrer HSAT AT & T 3¢ AFATIET &

o 1S FI UgdTeT TATeAl

o Mg 3 HUA & &I I FHoTI LA
o 3cUreT T fshr 7 gefey ga

o g 1 ufaferar urcd sam

arerer AT ATRTET & YR
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() e AT :- SHH GIEe, Hict, A3, Ted 3R clleT & ATCTH F SATIhRT ATSIT T ST
gl

(@) EFWHT%%T - ARTIT SITFAAT (Influencers) & ATEIH H 3cUTE Tl TAR THAT SATAT
gl

(71) U3 TsaCTSTiT higeh, SECTAH 3R eI T Tl foh 7T fa=iraeT fe@re s &
(&) AFSAT FAKTET :- Fega IR sEerana Tew & ATLTH T ST GaRT TR TohdT ST 5|

FIerer AT AT & T CIChIH
o BATH - U, JU 3N fa=det o forw

o STCTANH - HieT, Ied 3R Tl & forw

T (X) - [AaR 3R I#AMER 9E1 il & fow
ege - difsa gar & fow

foiFssT — caraarias 3R IR seafdher & foaw

arerer Mf2ar ArhfeaT S gishar
1. oeg AR LT

2. TE CATHIH T TTeT
3. 37ThYeh e AT HILAT
4. AIfAT 9 AT

5. JTgenl T HATIE FATT W]

6. IRUTHAT &l [IYOT AT

arerer MEAT ATHTET & o

o &HH JNTd H 9 YR

- IEGED {-d{cR"—lg'»:'d
o IR ufafshar urcd gier
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o BIC IIIMT & foIw IUAIM
o s 3 ITEd & T @ Jear g

D

(n

arerer A AT AR Fr drAmd

o ThRIcHS feufurdl &t gaTa

o THY I 3TV IaRIhT

o Sc¥eic WX fAIRar

o ST T T HHEIT

qreret HTSAT AT T H 39ANT gl dTel ol
e HeIdT (Canva) - f3aisaT & forw
o AT UZH AR - a9t & faw
o TS UeTTefeard — TeeleT faRelsor

* FTHST/THT - URET A feidT

arerer AT AT T o1 AT 31T qTor GIT H Q1T A AT AThiear 31T 3170 303 gl
TR seforeid, AT e 3R CIAAT & FRUT SHAT YHIT 3R d¢IT| T BTET 3R
Zar3it o foIT Ueh dgck HRIX [aehed Tl 51T ET & |

Traditional Commerce

URUR® aI0IeT A AcTd §exaAe & 39T & (a1 Teh afard & gt eIfard & &g glet arel
OISR SeT-CeT AT YA & JTeTeA-TeTeT, ScITeT/AaT3iT hr Tie-foshl & & | Jg TTIR i
Teh AT TRIT § 3N IR SHGH & Tcfelel Tl § | 3HTSTehel GildT S8 A THE Hldl o
FIIfh Ig THIT oot arelT ¢ 3R 39 Hifae 3uteafa T raegswargar gl

3eTgYuT & foIw, #ifas o |



https://www.geeksforgeeks.org/web-templates/the-internet-and-the-web/
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$-HIAY § AT FeTAC T TEIAAT § Selaciieleh & A glel dlel A0S oleT-SaT AT FAAT3

%+ ICTA-YeTd, 3cUTe/Aar3it ST @G- Tohl T &1 Ig SITIR &l Ueh AT el § 3R 5-Taatad o
3T HTAT & | HTSTehel o973 37T THG Hd ¢ Fifch Tg hdl THT ool dTell ¢ JR STqH
3itfcreh SUTEYTCT 1 3TALTHAT LT Blcll ¢ | T S AU, FHICHIA 3R ST & AT A
forar ST ESar gl

3CTEIUT & foIT, 3{TTelgeT QTfaer Irse |

Difference between Traditional Commerce and E-commerce :

S.No. TRADITIONAL COMMERCE E-COMMERCE
01 |RIRET A0S & dTcTy Seaic FT UM | S-HiAY & dcT Sedaie H TgIar A
feru fatT Ueh cafebd & qaR safed & & Solacifelsh ¥ U AUIToTH olelceT AT
aIfOTSTeh oletesT AT A3 & eIV, | FEA131 & JHTeT-SeTd, ScaTel/aar3i $r
ScaTel/Aan3it Hr @lie a1 fashr T ¢ e a1 s A g
02 | RRETT ATfOTeT H Aol TATHT T TATTAT | S-HIHY H ATelch FThATT I TATAT FIAT
AT 3R FATT IGAT HfSA B 3R FATT IGAT 1A B |
03 | RIRETT arforeT & Qghdr 3R @ler & $-HIAT H fashdT 3R @GR & T
I JereT H9H g E 3TTCET HIH Folagifereh AL 3
SedeIe & ATETH Y BT ¢
04 | RIRETT AT IHHA-ATHA I ITAAId, | $-PIHY T TdTele] Selaic IT I Acdh
CoNDIeT AT IT STk YUTTOl & ATIA H | AR WA & ATETH § fhar Srar gl
forar STaT #1
05 | RWETA afoIed H ofd-caT T Ufshar S-PIAT H olelced I TshAT TaAToId aldT
Heg el gIel ¢ gl
06 | WA AR H TEI3HT H BAaT T | $-hlAT H TTAT T S’y & FHF o9rar
g gl gl
07 |TERAANATITAT F T 3UAT§| | SHPI 3USTSUAT 24x7x365 §, TrAT At
31l
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08 | IR SITUR 3ot TUTeA W TR AT SATAT & émwquaw a7y 3R geT
E%T%ﬁlwﬁcqc%ﬁqgu EREIGIE W%W%&TW%I
09 | YRR ATfUIcT AR Aol T Ueh WAl | $-HIAY SATIR AT T Teh 78 ITUROT &
adrerT § S URI R sIg@mT & 37d91d 3T | St 5-f9siag & 3id9Td 3T g
gl
10 | et TaTerT TS T8t o) Hiyd & ST HHTT AT U&7 I higd &
11 | RO SR H AT TSR T g S-PIHAY H TGP WUSRT H Ugel 3cUTar T
3curer T Hifcs T 8 ANeToT R Ahd 6| | HIfAS T & TA1ET0T AET T Tohd & |
12 | sTepr caraaTAes HRIET Ueh SifAd masmwa‘f%\aaswwt}wrrgm%
Aianfores & I & difAd & Fife g Bfoca Arcadm O Far Srar g
13 | IMgeh WA 3R FIT JHEHA-YeT & fT | ATgeh FrA 3R FI1T HETH-TeT &
IS ThEHATT H HISIG 61 o | ToIT ver qAT 79 AloG B

E-Commerce Trends and Opportunities

S-HIAY 1ol & TSTSTEel 91 H SATUR T Teh HEcd U1 TGEAT ST el § | ST, TATCHIA 3R
fSToreet $garcret JomTorat o faehre & HROT $-hIAH ol & 96 T6T § | deelcll 3usHlerdl el 3R
ceheilehl STaTERT & ShRUT $-IH H 3 7T E3H 38 Y FIHA 3V &, JTY &1 $HY 53 3eieh T
(opportunities) Sﬁa?\'fg'tr%l é-maﬂgﬁ%wwsﬁwwmuﬁmwgw%l
heiTehT fAhIH, $EXAC T TEc Tga AR STHTFATIAT AT STerelcl 3Teclt  HROT S-HIAY H g AT
¢5H @ Y {7 1 81 61 81 78 ol 3R Farsit & fAw 3@ 3raa? o vere g |

E-Commerce Trends

1. Mobile Commerce (M-Commerce)

2. Social Commerce

3. Artificial Intelligence (Al) &T 39T

4. Quick Commerce (Fast Delivery)

5. Subscription-Based Model

1. Mobile Commerce (M-Commerce) :- 3111 37TIRTT 3THIFAT AIS BieT o ATETH &
3TeTelTSsT TR X & | TATCHI, ASTgel TCH 3R 3THTT 31Tl GUMTAGT o $-hIeA ol
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37T FoTsT 9T 1S & | SHTAT ASTS ol IHAT S-HIFA Sl HIH Hecd Ul &8 Tl Tl 5|

2. Social Commerce:- BT HIfSAT TlewId S Instagram, Facebook 31X YouTube 319 shdol
HAARGTST & T4 o761 g, ST T TG-TIehT o ATEIH §7 AT & | Influencer marketing 311X live
shopping & HROT JIAT HIAT ol T ATRTIT BT BT & |

3. Artificial Intelligence (Al) &T 3YTNRM:- S-H1AT HATAAT Al T 3G ATghT ST IIE I
TSI, Wisde R8sl Gof 3R heca’ TG &l §gaR STl o oIt T 38T & | Chatbots 3R
personalized experience 3 ¢3 & I8 3aTEI0T & |

4. Quick Commerce (Fast Delivery) :- 3ol 398l e THT H Sellal d1gd & | 34T HROT
10-30 e & 9= qu:ulai aTelT TFdeh ShIHAY Teh §3T &3 deT 31T &, AT &I T TR 3R
cfeie SRRl o |THTT H|

5. Subscription-Based Model :- S8 HISel # FTgeh HTHh AT AT Yoo Gehd 1o &9
3UTE, AT HATE e & § | OTT Tolethi#, JTeTelse =gl AR Aad Feufheer sHs Jq@
ECARLIE]

E-Commerce Opportunities

1. Online Business 3iR Entrepreneurship
2. Employment Opportunities

3. Freelancing 31X Part-Time Work

4. Skill Development @& 37d8X

5. Global Market

1. Online Business 3 Entrepreneurship :- $-#H & A il H 3ieTelise [dotaid & A
T 37aE feram &1 o7 3R gaT 379eT 3cute; S s, gEdRied AT f3fSieel 3cure 3fiefers oo
TFhd gl

2. Employment Opportunities :- é FIAY e H B3f5es Arhicer, ser wafafas,
AT, HECH U 3R T & T3 3Heteh AT o 3ATE IUCTeH g |
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3. Freelancing 3R Part-Time Work:- &ce Usfear, afthe f3armssT, Arerer #Aifsar Asierdie 31K
31frforTe AL S w1t & ©1F 9eTs & ATU-T1Y 3 3foid L Jhd 8

4. Skill Development & 3a¥ :- §-hIAH A 3T IaT f3faeel Fehed Sid SEO, f3foree
ArhfEaT, 3er g3t 3R 3iTadcsd Fcat Hasde I@ od §, 5 Aoy J FRIR & faw
39rafT g1

5. Global Market :- 3-HET & ATEIH F B¢ AR 3R TTEINT 379a 3cUTE TS 3T
ITRTSET ISR deh q§u| Tohd &, a8 ITIR T 3T’ THT &Y ST g |

Business-to-Consumer (B2C) Model

Business-to-Consumer (B2C) ﬂﬁaé-maﬁrmmﬁwaﬂtmw@rm%m
STl aTelT SATIR HISd & | 39 Alsel & IgH@ (Business) 3191 3c4Te, AT HaTC ey 3ifas
3USIEFdT (Consumer) &I 9T & | Selate, fB3faiee talewia 3R AaTsd desile & [aerd & Iy
B2C #ASel o YRUR YT ATIR I Ueh 7T FTI&T FeleT fohar g

B2C ATl I IRHATST (Definition) :- Business-to-Consumer (B2C) HiS dg cITIR Yol 8,
TS IS HUAT IT IS 39T 3cuTar 3R Jar3it Fr forshr T safFaeTd ITgaht TS AT
3THTSsT ATETH T FAT &, 91 fohdY Third Person |

3ETgYuT: Amazon, Flipkart, Myntra, Zomato, Swiggy, Netflix 31T |
Characteristics of B2C Model :-

1. B2C Al I ol Yo Al Tg § 7o SHA AITgeh hl AT 3R T TFcaTed 3137 Jerel
foram STl 81 T amgeht hr adie, 31Ty, 3T R AR & YR T 379 Scqret 3R Aarait
I JEJT FAT B |

2. 38 Alsol # f3oreel AR it 31ff T 3cdd HeeaquT 8icl & | fariaey, |erer #fsam, §-ael
AT 3N T S37eT & ATETH § SHUAT ITFAT3it or 3Teh T T &

3. B2C AlSe H sl HAY H 3T oleT-3T 81 ¢ | AMgeh v Hed & 3cUTG TR-IR T &,
Traa fehT T AT 30 gl &




& DSGAdda Academy <~

DSGADDA

AAAAAAAAAAAAAA

4. e ITCITT, ATgeh HJTSC 3R QAT 0T $& HIS hl HBeldT T HET TR il 8, Fifh
gk % U [y agd Jiftres gl &

Working of B2C Model :- B2C HATSel & RIYUTeN &g TRUT G &I & | 98 Ugel A8
U= T ITHTSE IT HeTSel VT I AT el & 3R 39T 3T ehdll & TR 3cUTe; T The]
T &1 $H §TE; a8 3cUTE i hIC H SISl & 3R F3TSTeer 3aTellet ATCTH & 3aTclleT il &

TS chl TS o TG ScUTE; ol AAGISH A Ueh ileh TSI IECHH sicdeh oh HIETH H ATgeh &
tl?ffJquﬁI'ZITGTFEIT?I TSolTall & &1 I F after-sales service, ﬁaﬁmﬁdﬁmgﬁmﬁ’aﬂ
T Sl ST & |

Types of B2C Model :- B2C AT & 3ided &5 39-THR farfad gu el

1. Direct Sellers: HUTAAT 3TTsT T H TolchIH H 3cUTG ST & |

2. Online Intermediaries: ATheTard ST TashdT 31X ATEH HI SASA & |

3. Subscription-based B2C: A8 a1 i %WWWW@W%I
4. Service-based B2C: l3f5ieer &arv i OTT, E@’%@aﬁml
Advantages of B2C Model :-

1. B2C HIS I HeH 37 187 TG & Toh huferal ey SUSIFAIT & 5[5 Fehell &, Torerdy 715
qgTel HoTedl &Il & |

2.3H Alsd & 3fRas IeIR deh q@ﬁmaﬁﬁ&ﬁ%aﬁw@wﬁmmﬁaﬁ
AT A S & |

3. S IRETT d19Td, 24x7 YR, 3R 3er-3menRd AT 59 Afsd &1 3118 wardt S &

4. argent o foIT 8f Ig AT Giaersisish g Fifeh 30 eR IS 31T [ehed, wfaeaei goa 3R
3T Reet &1 giaer e 8|

Limitations of B2C Model :- gTellieh B2C HISel 3(cdd ehiehiid 8, fthe off 55a o galfaar
AT &




\Z DSGAdda Academy <~

DSGADDA

AAAAAAAAAAAAAA

1. 3= GfaEael & RO HYTAAT T FMAR AT R Fe TR G HA1 IS ¢ |

2. 3ok 3TTdT, ATgh THBIGHT (Customer Loyalty) STT IGAT ShidsT BIdT § FdiTeh ATgeh THTAT
8 gE TATHhIA T fATE T Tehcl &

3. WIS GR&T, ST IS, A ieced FAEA 3N Reet AAiHe 8t 58 Alsel & g7
AT g |

Importance of B2C Model :- B2C HATSol o 3UIFAT3IT I TR & 3Tecl sl T LG deel
fear &1 I Atso Bfoed 3rdcaarar & serar a1 & 31N AS9IR & AT 3798 3cTeed T g |
IR I Farraeiier 22 & B2C $-iad & o1 28 31T amaior &35 & 8 sy sToR & Siver
gl

Business-to-Business (B2B) Model

Business-to-Business (B2B) ﬂﬁamgﬁmwmwﬁrwwmﬁaﬂ?mm%l
53 HATSel 7 U IIHTY (Business) 3+ 3cUTE IT JATT g SATHTY (Business) Y STT ¢
B2B AIso &I I, ariulioden 3R HiARe TR I ST TohT ST &, ST8T olel-ceT h
AT 318 3R Fag Graifeldh gid & |

B2B Aol FI IRHATST (Definition) :- Business-to-Business (B2B) Hise dg TR YOIl g,
TS T SUeiT 319 3caTeT IT AaT3it ol Toshl fohdll 31 Shusil, HaTasT AT TEATT Hl lcll &, of
o T 31fas 3Tstierar &1

3cTgT: IndiaMART, Alibaba, Udaan, TCS, Infosys, SAP, Microsoft (enterprise services)

Characteristics of B2B Model :-

1. B2B Higel T Gl HAgcaquT [IAYAT U5 § Toh SHH SIeT-Sef &l Hed 3T gl § 3 Hie
AR 9T sl 37T & T fohT ST &1 shdioral Teh-ga o 1Y 37aH (contracts) 3K
FHASA & ITYR W SITIR il g |

2. 39 Alsd # ATy gfshar SIfeer it &1 @lie &1 vl teh caferd ganrt «1gi dfesd TG
FfAfA, Aastac 3R deheliehl ATl garT forar AT g

3. B2B S9N # faeard, a[oram 3R faeadeiadr cdd Heca ol 8Idl &, i cqadr 3T
f9Rar 9T 3meTRa 1 &
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4. 3T 3TelTdT, B2B AlSd H HEcHSSS Uisaed 3R AU 31 @ &l [Feldr &, i Igeh
SHAHII hT HTARIHTIT & AR AR T STl &

Working of B2B Model :- B2B HISel & Shrd9uTTell B2C T Jolell & 37tk 3io=miXen gicll &1
Y gl TR ST 37T HTTRGehcI3il Sl Tgelelell o 3R IUGerd HCTIR hT WieT il &
g8 dl¢, FHed, J[0TaT, AT 3R elladl 2rat W & (negotiation) I STl &1

HEAT Tolol oh STE; 3]t T GEAET FohT STl © 3R 31T Tl fohall STl 81 $19TcTT AR )
shisc [ATeH, 9 THWT AT SAAI8H & ATEIH T ThaT SATAT &1 3 & 3cuTe A1 Jar ST Seiadr
3R after-sales supportQ'c\"I?-rﬁo_JTE'lFlT%’I

Types of B2B Model :- B2B #Hisel & fafdiest &l & gafiepet foham ST Fehc &
1. Producer to Wholesaler: T¥&TdT & 2ieh amarir

2. Wholesaler to Retailer: WW@@WW

3. Service-based B2B: IT, consulting, cloud services

4. E-procurement Platforms: 3—ﬁ?-IT~|'IBFr B2B HAheTter T

Advantages of B2B Model:-

1. B2B ATSel T TaH F3T o1eT FER 3R Srefanifores SAIR §Y & | Ueh SR ATEh deTed o &IG
STl ofel AL cTeh Teh-g@HY & A R Al & |

2. 30 Al # ToshT T AT 3™ g &, g ufd ofs1-¢e1 31T Torea ured giar g

3. S HTHTEI SI1aTd, AT AT 3R TgR HCATS el Helordic T B2B HISeT o THE ol
gl
4. Mg HUfAT & T Tg ATS VT, FHY I 3T 3R HECH GHATTT Tl I & |

Limitations of B2B Model :-

1. B2B Hiser # fshl Tk (sales cycle) ofalT g1l &, ToTed HleT 9T &1et # 37T8eh HHT ol & |
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2. ATEehT ST JE&AT WA 8T &, STATAT Teh I3 A ! Wist T TIqTT 9T T JH1T 95 vl
gl

3. 38 JelTd, Hod TEROT, 37aTclret # 3T 3R 3regerer Haeh ST off 56 Alsel 6T @
AT |
4. dhaileh! deolTd 3R ITaETe & SHIOT HUAT &l TR TaTIR AT ISaT g |

Importance of B2B Model :- B2B #Higdl fordlT #ff ¢2r &1 3iica @i 31k caraaiie srdegaear
1 {1 HTAT SITT & | I§ ScdTeed, 3l 3R aa=or JoTrell i Fars &9 & el H FRIcT
gl

f3Teer B2B Tolchird o Bi¢ R ALTH cTaHTAl &l 63 STeIRT H Silsel H HgeaquT ${fAhT
s el

Consumer-to-Consumer (C2C) Model

Consumer-to-Consumer (C2C) ﬂ%aé-ma:ragmq% TSGH Teh 3UHISFAT (Consumer)
379 3CUTE, AT AATY GER STHIFAT hl ST & | $H HSel H IS ik TR o glar g 3R
fashar oft| fefoiedT corewia 3R 3iTeTelssT AThecad & 9y & ATY C2C AlSd o IRIRH
TG -TSshT Sl T, AT 3R A19e a1 GAT B |

C2C ATs FT IRHATST (Definition) :- Consumer-to-Consumer (C2C) HATSel I SITIR YUTTGIT &,
TSTeT 3Tetierar 3oy & EYE 3cuTe IT FAT3HT FT META-UETT ad g, 3 Teh TS Tolehia
hdol HEAEY (intermediary) & AT AT & |

3cTgUT: OLX, Quikr, eBay, Facebook Marketplace, Meesho (reseller model)

Characteristics of C2C Model :-

1. C2C Hiser T gar¥ W@ AT I8 & o saet safa Ta2 faskar 3R arger alat i s1faem
AT 81 I8 AlSer HEIT: Ahs-8s, Jgs AT YHeTol NS ol Tie-fsht & Torw 3ugier famar
ST gl

2. 30 Al H e dRTT 3R T Iihar gidT &, FAifh SHH 93 a1 ald IAT R faer v
3TAT T =Tl giat|
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3. C2C HTsel 7 fA2aT¥ (trust) Teh AgcdqoT SR BIdT § | AEh 3R Tashall alaAl Ueh-gar hr
WS er, YT 3R Reg & 3R w1 Aot o

4. T3TSIEe Tolethiel dhael HUeh, $TaTclleT 3N FR&T FIdT YeTel &hld &, STaieh aeciden ofel-cef
3YNFAT3T F ST BT E |

Working of C2C Model :- C2C HAISe &l Sh-AYUTTel 3U&TTehed Tl 8Icil o | & Tgel fdshell
SUHISFAT 39T 3cUIG I STTeTeh R, Hed 3 BIeT JHIeTellSsT TelchIH W 3Tells dl o | $He 1G
gTod TR 3HY HIS HIT ¢ |

alet gt & &I Hed 3R QA TR HGHT Telol oh STe; AT TehaT STl & | &S Telethie FITaTT
31?131?[ (escrow) 3 Beladl guie off vere gl &d-aﬁqgﬁﬁaﬁaﬁaﬁqﬁw-@ﬁ
T 3R Frgss g E1

Types of C2C Model :- C2C ATSdl &l AR TV & QT 371 TehaT &

1. Direct C2C: 39T HIET STHIFAT I 9T &

2. Platform-based C2C: 3TeTellgel ATheTolH HEAEY T S{{HAAT fHTaT &
3. Reselling Model: 39T 3cUTE, &I 31T ddT &

4. Service-based C2C: Yol IT SATFAIT HATT

Advantages of C2C Model :-

1. C2C HATS ol G F3T T e hIHAT I 3cUTG, 3TeIsY BleAT ¢ | EIGRT I TEA AT W
AIHATS TRl ST 8, STafes fashar 319e) Qe AT i Rerd HATT & 3 9Ied &Y Fhl B |

2. g Al YeT: 3TN (reuse) 3R 13 TG (sustainability) T SGTaT &l &, Fiieh STZNT
T 31T 3cUTe TR 8 ISR A 3Td 2 |

3. 38 37clTaT, C2C ATSe A Sldlt ol 3T TSI ket T HTE ST § AR Segaehel ara Hr
SichTTgd AT &

Limitations of C2C Model :-
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1. C2C #ATSe T FH F5T Yelcl [aeare 3R FR&fr & SS¥ gl & | ScuTe; T I[OTarT, $79Tce
ETersy AR fSledy Heel FAEATT 3TH &1 Fehell &1

2. 3Hb oATaT, 15 3TaaTes IIRET I1 IRET 3ueY Al gl foad @A 96 JAAT 8§ |
3. ST 3R Y Gl AT hr 3reasedr it 5@ Ase 6 Teh gHE dATE |

Importance of C2C Model :- C2C Aisd 3foice 3rdcager & g 3R 3T arefiery
I TTdT & | TG 37T AT Y 3HTAIST SATII 7 ATTH gt T 3T a1 & 3R Bfoes
ClehIFT T qg"u I HSTGT AT |

Ig Alsel A &9 & o, Ot 3R B fasharsit & foe sqamt & |

Consumer-to-Business (C2B) Model

Consumer-to-Business (C2B) Jﬁ?,ﬂé—mﬂwmﬁm@fw% g
3UHIFAT (Consumer) STGAMT (Business) &l 3cUT6, HaTC AT Hed T&Te Hidl & | Tg TRARR
Business-to-Consumer Hﬁﬁ?%@ﬁm%" GI%'TB—I'&' e 39T & 9iF gidl o | BfSea
Tolchia 3R Seleie o hRUT C2B ﬂ%ﬁésﬁ@rﬁaﬁagaﬂ%l

C2B ATsd FT IRHST (Definition) :- Consumer-to-Business (C2B) HATsel I STIR YOIl &,
TS aferd a1 SUHTFAT YT GaTY, AT, hee AT Hed TALROT JEATd HUTAAT I FeTel
YT ©, A HATAT 37 ST T ATl il & |

3cTgYUT: Freelancing platforms (Upwork, Fiverr), Influencer marketing, Stock photography,

Content creation, Reverse auction websites
Characteristics of C2B Model :-

1. C2B Hisel &l ol Yo AT Tg ¢ Tob SHHA SUHTFT Hod 1 [ER0T del & Fishy
3T TAHTAT &1 STSHNFAT 37T Ui, PiRrer IR PIAT & HTAR FHUAT bl TEATT AT & |

2. 38 AlSel 7 [3TScel TolchiaT FEAEY &hr $fART fT8TTd &, ST STHTFAAT 3R cgararat sl
CIESES
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3. C2B Aisel H oTielde (flexibility) 318 gIclT &, Fiifeh STHNFAT 31T AT o TR A
L ThdT e

4. 37 AfaRerd, 3T Alsel 7 AT, i 3R ITWATCHSAT S TIH 31TF FAged AT AT &, o
& haer $ifas 3carer &1

Working of C2B Model :- C2B HISel &1 SRIVUTTel 39aTehd del 3R fSTorcer 8Ic & | Hard
agel TR 3TTe1 HIthTSer 3 A3 T HIAellSeT CelchlA W FTEH T 5| TS d1G
TGl e AR & TR STHTFATHT & T Il & T SYSHIFAT TaF TE1d (bid)
TEId AT & |

Hed 3R Al R FEATA Fofel o ST R YE GIcAT & | T IOV gled TR AT STHIFAT T $JITcATeT
Yl 1 S Tolethidl GRI&TT $ITcTeT 3R faare FarerneT v giae off gere i 8|

Types of C2B Model :- C2B #ATsdl &l AR i 7 Q@1 31 ThaT &
1. Freelancing-based C2B: CICGH %GI'I??FT IT QaTT

2. Influencer-based C2B: rerel M3AT YA

3. Content-based C2B: Hicr, 34T, salled

4. Review-based C2B: 3u9diarar gtafshar 3w ad

5. Reverse Auction Model: 393Terdr Hed TEATT Il %‘
Advantages of C2B Model :-

1. C2B AT IYHAFATIT Y 3T 31Toid alel ol ITTET YT HidT g, [aATe oy 3R 9dad &
forT

2. Ul & foIT Ig HAISel Ha AT 3R IT JUTaT dlell HaTC ST I &, FiTeh I AT
eIl STTFadl & 53 Hehell &

3. TG AlSel FATaR R TEeATcHehdT hl FIcHTigd hdl ¢ 3R TSTarcer 3rdicaaedn i Hstaqd
JATAT B
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4. 3% 371, C2B Alsd H 3f¥aeh 37981 39Ty 8Id &, 518l 39aierar fardy ot &2r fr et &
foT Y T FHAT R

Limitations of C2B Model :-
1. C2B HISe T Teh FHE TeAlcll 31 T AR 8, Frifon Sy Turhl w7gh g
2. 3o STAETe & HRUT STHFAT3T I HH AT I AT &l I8 Tohal §1

3. 3Heh 31TARerd, 3aTcTeT 7 I, TolehIa THeRAT 3R hIefall FR&TT T el 3 58 Aigel &l
AT

Importance of C2B Model:- C2B #HIST o %1 HEhId (work culture) T T g Seol GAT &
g AT ShrertaeT, 19T sepiaAaT 3R f3foes Theq &t serararg|

Ig T & & Far3il, Al 3R T IR & T 31T HTcATTSRdT 1 ATeaH & @i e

Government Commerce and Mobile Commerce

g—quJ-N-CI % J¢d &9 H Government Commerce (G-Commerce) 3iR Mobile Commerce
(M-Commerce) & #geaquT R ool & [aerfd 81 3§ Al ¢ | T gt f3fareel s 3} darsi
o TAeROT & 3TYfoAeh cTeheileh Sl 3T I &, AAfehel SoTeh 36T 3R ITAIThT TR 3elaT
gl

Government Commerce :- G-Commerce Ig Y0TTell & ToldH S{&R 39+ 3cUle, Jarv 3R

AT HY AT, STTHT AT 3T AR Tl (93T 1 TSToTcel ATEAH A Yl il &1 T8
Aol IRURS TIHRT JaT31T I 3TAAST 3R T Fo11a1 & v fawf@a fFar ar g

Characteristics of G-Commerce :-

1. Hdstioteh HATU: S §IITCTe, TS Al Ten 0T, JeIeT, TXHRT TSTeAT31T o olreT

2. glaereieen fSToTeel Colehie: tice, UoH 3R A9AIST & ATCTH @ AR mﬁ@wﬁﬁqg”ir
Hhd g

3. RERIAT 3R STaTaeg): TIHRT TThAT3T F AR e HlaT 3 Aar3tt & dsit drer
4. SgT9e 3YATIThdT U ATITR, ST 3T 37T TIHRT T TaAr
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G-Commerce Advantages :-

1. GaTC dSit @ 3N 6ol §9 H 3T glcll &

2. FATETRERT T HHA 3R AT o1 &

3. TN Ael-aeT # URERIAT 3R Efehar Hera gic &

4. 32T TeTifarfeerd 31X f3faicer RepiTSer & ATeIH | Iiatetr [AAT0T 3R Al AHRoT 7 A fAedr &
Examples :-

1. Digital India Initiative (ARd G{R)

2. e-Procurement Portals

3. Aadhaar Services Online

4. GST Portal

Mobile Commerce :- M-Commerce Ig SITIR YUTTell & ol AlATSel 88 (Smartphone,
Tablet) & HTETH & 3cUTE, HaTU 3N TN fohal ST & | T6 B2C, B2B, C2C 3R C2B & f3fsiea
AA-CT I AGTST TIcHIH TR JeTH TATAT ¢ |

Characteristics of M-Commerce :-
1. AT UTCTeheleT 3MUTRA olel-gol: AlTTS el Vo 3R Aldger-aa
2. Tordlr oft G 3R el @ oY AT-CoT: ATEeh! T AT, HHT T2l 3N Aol T d

3. THTE AT cTeheiieh: UPI, Wallets, Mobile Banking

4. ATFAIT 3H]HE: 3UANIThcll & SFAEN 3N THE & IHTHR FECHIS AT

M-Commerce Advantages :-

1. @ISR 3R [Sshdr &t & forw caRa 3R a3er -7
2. 24x7 39TeYdr 3R oliehere 3menRd dare
3. f3fSce AThfEaT & ATETH T g FEeHAT TWIaHe
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4. HTTeITST MY, 5 TSee, ATehat 3N feehe §fehaT hr el TaATeT
Examples :-

1. Amazon, Flipkart, Myntra (B2C)

2. UPI Apps: Google Pay, PhonePe, Paytm

3. Food Delivery Apps: Zomato, Swiggy

4. Mobile Banking Services: SBI YONO, ICICI iMobile

Difference between G-Commerce and M-Commerce

TR G-Commerce M-Commerce

36T TIHRY Jar3it 1 f3foee faawor AaTSe a8y & ATEIH ¥ <A9R 33T
LeRIGH

3UGEThdl | ATITR, ST, TILHRYT ToidT g, ST, STHIFAT

AqTCTH THRT e, d9d18e, VY A Tt 3R Aldse ad

CIE] IR TR, STaTael, caiRel TR AaTC | Giaem, i, wieher-a¢s dare

Case Studies of E-Commerce Models

S-pIAY o [AfHe IR ATse 3R ITHNFAT Jar3ii & &7 H it o1 &l § | APt Az
37TT-3TeT9T 3eg AT HR ITATRAI3I & forw fashfad g &1 fAifaf@d ge@ E-Commerce
Models & case studies & :

1. Business-to-Consumer (B2C) Case Study: Amazon India

Overview:- Amazon HRd H TaIH §3 B2C S-FHiHAY ColchiFd &  Teh g | Ig WY Agh! i 3cUTE
3R AT UeTed AT ¢ |

Key Points:

i. Products & Services: Selereiiaterd, 1hele, IEEAT 3cule, $-gd, Foll3s Jard
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ii. Technological Edge: Al-driven recommendations, personalized shopping experience

iii. Logistics: Quick delivery, Amazon Prime, Smart Warehousing

iv. Impact: 5IRAIT AT T HTeTelTsT WIGRT 3Gl l Sof 6.aT IR BIC fashdr3il & 8 dfRas
TR W ST HT 3G fear

2. Business-to-Business (B2B) Case Study: IndiaMART

Overview: - IndiaMART B2B $-Hi#AY T JHE 31607 & | Ig BIC 3R §3 HGHIT &l Ueh Telethie
W AT

Key Points:

i. Users: Manufacturers, Wholesalers, Retailers

ii. Services: Product listing, supplier discovery, bulk order facilitation

iii. Benefits: Businesses EI#TF@'J}T\TWWWQFW 3R =R & forw B
HTETH 3YeATAT HTHToT §34T

iv. Impact: @?Wﬁﬁ@—ﬂ@fmwwg‘éﬁwdwq faear H’aaagm

3. Consumer-to-Consumer (C2C) Case Study: OLX India

Overview:- OLX Wﬁﬁ?@?ﬂmﬁﬁmwﬂld ST T TN YGIoT T o |

Key Points:
i. Products: Second-hand electronics, furniture, vehicles, mobile phones

ii. Platform Features: Easy listing, secure chat, ratings and reviews

iii. Impact: B 9T 93 AT T 3TV AT H de T S bl %"3—ﬁTgTrf 39T (reuse) I SGIAT T&HelT

4. Consumer-to-Business (C2B) Case Study: Fiverr / Upwork

Overview:- Fiverr 3i¥ Upwork U Tolehia § STaT ShIeiaT (consumer) 3T9eY ahierel 31T A3t &t
FUTAAT (business) A AT g |
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Key Points:
i. Services Offered: Graphic design, content writing, programming, marketing

ii. Revenue Model: Freelancers bid for projects; platform earns commission

iii. Impact: GIG economy &I S&IdaT [T, TadT AT I dTdh ATgeh dh q§u frelr

5. Government Commerce (G-Commerce) Case Study: Digital India — e-Sampark / GST Portal

Overview:- Digital India Initiative & 37d3Td G-Commerce & ATEIH F TIPR AR 3R caagrar
I JATV TAATST Y&TeT Il g

Key Points:

i. Services: GST filing, PAN registration, subsidy application, pension schemes

i. Impact: TRERTAT FE, STeTar Fa¥ g3 3T TN Fard aeer 31X I g5

6. Mobile Commerce (M-Commerce) Case Study: Paytm & PhonePe

Overview:- Paytm 3iX PhonePe = AldTSe 3a18d & ATETH @rajdldlo-l 3R QAT T 3T
dATAT|

Key Points:
i. Services: Mobile wallet, bill payments, ticket booking, online shopping

ii. Features: QR code payments, UPI integration, instant transfer

iii. Impact; ey @H—aﬁﬁiﬁ\fﬁ, ITHOT 3R B¢ AU H ORI AL dar

Internet, Intranet and Extranet

Aeash FUAHT o HETeT-eled, THROT AT FetreT ol o FeA1cl ¢ | TafFest JehR o sieaent 7 &
Al T 3TH § Selaic, 3cleie 3R taeeeie, faad 8 Ucde &l dfaeh shalfeeider ¥ ol
AT HerastTcaes Fara fafaa T dep, 31erT-37eleT HUR 3 HEANT AT T I A
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& forv f3asT fhar s g |

(7]

Internet

$ETAC AT ol HH T5T Hdslioieh Acdeh g, ST Gietar 81X H oIl e, 3TN 3 FRT Y
SNSAT | SHHT IS Teh HITeleh oTal & AR Tg Scleic JdT YSIdT3T (3TSTa), HISaAT 3R Acah
TEAT3T & ST FEAET & FRT HIAT ¢

INTERNET

Server Farm A Website Server

N/

ISP Node B Main Router User PCD

N\

Cloud Service Cloud Service

Features of Internet

1. Accessibility: sTcach daialeT aTel 3T A9 & oI 3Uctee|
2. Availability: T3gsT & mmmaﬁémra‘fiamqgm

3. Purpose: HYR, AT HISThIUT, $-hI AL, ITTHTEA, HIRIel Seafehdl 3R JHieTolTgeT qgrer i
ITH FoATeT|

4. Security: TEIATIRE, HrIdlel A TTeshoeret SIET SUTTaTehel-Ta iy FRaTl saean3il o |
3CTRUT: I, g IT fafhdifzar St dsarge il S35 L=

Intranet

SCloic Ueh fololl sleds ¢ Tord [T TaraT & 3TdRe 39T & foIw 3ars frar sar g1 I8 sedaie
% GHTS dahaitehl (TCP/IP, HTTP, a9 ST391X) T 39T AT g, oifched s‘aﬁqgirmmﬁr
FAARAT d & DfAT B &
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Company or
Organization

Firewall Internet

PC2

INTRANET

Sl aT faATare
1. Accessibility: Fdol fdl e o i & 3UcisH|
2. Availability: del =T & HAATRAT & foIT|

3. Purpose: §AX, AT 3R JATUT YT H TEIIAT &I eAT| SHHA AR AR AR
qIeeT, TRATSTAT FaeTeT ATFedIT 3R AT GITET TUTTell & 3YHIOT AT AT T & |

4. Security: BIIXATSl 3R HITSATCHS qgu AT SaRT T &I |

3ETEI0T: A9 gt IRV, AlTd T Sy 3 FHTRT Tl & a8+ & [T Teh
TR sedeh ST 39T HT T 2

Extranet

TFHCTAC, SCleic 1 Ueh AT faEdR § St 3mqfcierdai, amgent a1 saraaniiss HefieRT SRy argdr
RURET 1 F& RS HATAT doh Tgaa N AT ST B | Tg SeTrie T et 3R getae
PolfFe [ael ol Tl g |
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Clients

PC1

PC2 >

Organization

PC1

< PC2

Internet

Server A
Server B

Router A Router B

4——|Psec Tunnel ——»»

TFHeRIC Fr fFQyan

1. Accessibility: ahdel haaTRAT AT 3T eI HET deh & AAT|

2. Availability: T8 TS I fAshar3ii, SRNERY AT ITghT deh qgu HI JoIdT & |

3. Purpose: & ST T T STEXT TEATHT < AT FEHNT T TGTT & |

4. Security: BTIRAIo, UleshRIeT 3R ATfaleT FATUNRIOT & HIEH § oI T STl & |

3CTGROT: 3ol 3N Sl Tl el HTelel o TatieT o [eIT Teh FIT&IT Varegleic & HATEH § FgdlaT
I

Difference between Internet, Intranet and Extranet

Point of

) Internet Intranet Extranet
Difference
S . Private — onl Private — employees +
Accessibility | Public — open to all Y . POy
employees authorized external users
: i L. Organization + selected
Coverage | Worldwide Within an organization d

partners/clients
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Purpose Global information Internal communication | Secure collaboration with
P sharing & collaboration external stakeholders
; User - dependent; Protected by Firewalls + encryption +
Security . . .
less controlled organizational firewalls | controlled login
Ownership | No single owner Single organization Slnglg or 'multlple
organizations
Empl f th Empl
Users General public Mproyees orthe mpLoyees +

organization

suppliers/partners/clients

Maintenance

Maintained by ISPs
and global
organizations

Maintained by the
organization’s IT team

Maintained jointly by the
organization and external
partners

Example

Public web browsing

Wipro's internal HR
portal

Dell-Intel supplier
network

Web Server

Teh 9 HX HET ®G @ HTTP AT HTTPS T 30T &eh $eTeie W SUAETHATHT &l A A1l
g 3R fAaRT A &, STafeh Teh HTTP TR fa &9 & HTTP et 31k gfafshanait

AT &

1. Ig A HHT=AT hT STTSRT IR ST39 & IR T STaTe el 8 |
2. HTTP TdX Teh YehR T a9 TR g oif HTTP TUR TR shigd gl gl
3. %S a9 G HTTP & 3ielrar TaRerd dietenier &I 8ff Tade #ed &

Working of Web Server

SIS IS 3ULTATehdl JITRTS Gof Tl &, Tl TSR A FA &l Teh HT TP ey Aofar g, 5t 38
Wﬁam%wwmﬁmasﬁvmaw resources arayq ATdT &1
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Request Request

Web Browser Web Server

Response Res ponse

Client Request: 39 39X (https:/www.example.com/) H 39JTeTehRdT Teh URL &of AT &
DNS Resolution: ST3ei 3T SHeT 3T |P Il AIed il & fT DNS Ha & d9h AT &

Connecting to the Web Server: T 35UT Id &l 3UATIT hich SS9 a8 HAX T heldrle] TATUT
ATE |

Processing Request: 35 Ha 3TaRIET YTCT il § 3R 3HRT Tfohar hcT & |

Serving the Response: 3T ®1gel (HTML , CSS, JavaScript, ) d&f &R ganT Fellse &
ST3SR W a19d AT & ST &

Rendering the Web Page: 9Tt 3¢T & 3R W 139 3UARTRdT &l a9 Usl UG fRId T g |

Types of Web Servers
a9 FE T 3eTehl SHIAGTHT, 3TN AR Fraieadel & TR 9T G3fichel AT ST Fhell B | 1 F&

T A YR feu are §:
Apache Web .

m Node.js m 77 LiteSpeed Web
Server
Types of Web m IIS Web Server m Jigsaw Server
Servers
. Apache
Q.- @
Nginx Web Sun Java System
Server Web Server
1. Apache Web Server :- Apache 39 AT, 79T ATFeaAT B33 GEIRY I fad Ueh 9 &9

T 3T AT ST I 3NTT-8Y a9 T &1 1995 & S fovam aram, g &Y 9w & for@r = g,
37caftieh HeTehorei I &, 3R 37AT oIS8H 2.0 & gl [adRe [l ST & |
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i. Tg s TRTET Bres (e, o, #30wH) Fi guic Far |
ii 3eTd ST T ITATT ST B
iii. TG STAFCLT-TAX T DI ehIR 2T TeTeT hidl g

2. Nginx Web Server :- Nginx (3TaROT “Go1e1-TFT") Teh 3TT-YeRTd aTell a9 AT § ST ITfeT,
Tl TS 3R Ueh ATY S HAaIeAl T HRITATYdS HTeTaA o T ST STl 81 391K F{qee
EaRT fasfad 31X 2004 # SR faar 13, Ig C sror & for@r = g

i. 3T ¢ ftheh ol FRATATIdeh TTelel 3T O Al yeTet et o forw f3ermeeT fonar s g
ii. I8 Rad gt 3R oIS o & & H 1T HLar g |

3. Microsoft IIS (Internet Information Services) :- IIS ATSHIAIFC GaRT AU Teh dd AR g,
TS fASIeT GET aTATa]oT & AT 1 il & T s fhar 77 | 58 ArgshiaiTe ganT [ iad
SR 31T AT 3R Ugell IR 1995 # [dsier-3mRd fFed & foiv Oy &7 & 3ars fev av o
T & & 7 SIRY fomam arr 7| Ig C++ & for@r s g

i. ASP.NET, PHP 3iR 31T 39 dehellehl ol HHIT hdT &
ii. S AT gl GI&T FIAUTT 3ucTetr B |
iii. Ig ATSSHIGIFE ScUTaT oh AT TS e I Uehlehel Bl g |

4. LiteSpeed Web Server :- LiteSpeed Tah 3TT-YE T aTell a9 o g ST 3797 31T 31K et
gaen3it & frw S ST 81 LiteSpeed dd HaX &' LiteSpeed Technologies GarT fasfard fonar
I & 3R 38 ggell IR 2003 H Apache & 3TT-Ye T [dehed & & & U2r fohar ar3m 21| Ig C AT
A for@r mar gl

i. o aRTEATAT 7 3797l Y JoraA & Ao AT &1
ii. HH Idfeifed SISHTE G B |
iii. T8 PHP 31I9131T &l 3T G&TdT & ATy FHL FaleT Tl 3|

5. Apache Tomcat Web Server :- 3791 E[HSe Tsh a9 AT § fordenT 3UATeT SArar-3meniRa
TfCereheret Tellet o T fondT STTaT & | 3191 AFedIR HI3seAe GaRT [adfad 3K 1998 7 Sy ferar
1T, I STar H form aram & 3R T80T g2 S Shadeh o ATY 37T oig & H1H A6 |
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i. TE ST HIele 3R AT hY T AT &, ToTEd SITar-3meniRe 39 & e Teh #ofed
aTeATeR T AT &

ii. ST F& e 3R Fhelfafordl & folT T8 319Te 3 AT & | 3! TG U Tehihd 8IdT 5|

6. Node)S Web Server :- Node.js H&I HTTP 31T &l H3TTeleh A Fa oh §G & R Y Fehell
| T S8 el §aRT 2009 H fasfad, Ig SarfEshce 3R C++ H fA@r 131 Teh ATATfEshee TS H
gl

i. sdc-f3aeT, Ald-salieher fhea=r |
ii. ATE TR THT & TN & foIT 3rcafes Here|
iii. Tg Felse-A188 3N TIT-ATSS a1 dE & 9 & o SrarfEsrce T 39T T ¢

7. Lighttpd :- Lighttpd T geehT 3R a1 a9 X ¢ foTd STl Fe12eh ganT fasrfad foham aram ar 3R
2003 & SR T 37 AT| C HTWT F forEr 37 Ig FAX BSD Iisdd & dgd 3097 9 ¢ 3R [,
o7 31 macOS W Ierar &

i. 38 el FANT 39T R 3T7 1 9edet & e seqepiord famam o §, foreds @ i wanes
arel TR & fov 3t &

ii. g JegehlTeleh TR YSEIeT hT UFNT HFIAT &, ST S hatehleil hl HaTelet o feTT gafdm 3R
T fferdl 7 GurR Har B

iii. Ig HTTPS, FastCGI 3R URL IRTSTEaT bt FUIE &l &, TSIt g el gifecar o forw weh efara
3R Feret faehed o1 ST 8

8. OpenLiteSpeed :- OpenLiteSpeed, FSTEUIS CFailalloiiol GART [AehiAd Teh HIUeT-TI de HAX
¢, o 2013 & SR Toham arar am| Y #11eT A ford@m 7131 3R Sidiverdr3 amsdd & dgd arsad 9red
g IR, faeIeT, foaera 3R A3t o $iRer, HTTP/3 3% 3T wedie Ff gl Har |

i. 3 afeifea SR & A1 g THERIOT &THT 3Telet § |

ii. g TeTeT Y SgaT gelTer & foIv sde-f3aeT 3nfaheaa &1 39T axar gl
ii. FITEIT FAR & foIT 3METAF AT HIcTehiel T FHALT T &

iv. AT HiTethIRAT F foIT Teh ITART 7 3T SeTHh TS T g
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9. Jigsaw Server :- TSI AT AR T 3NIA-FIE, SATdT- mﬁwng3Cmmﬁ
fepam aram T 3R 1996 # ST fehalm 1T AT| SHeRT 3UNET HET &9 § Iculeed gIieedl & qoiry s
HATeTht & T1eToT 3T fAehrg & forw foram Srar g1

i. fSI9TAT Teh hIY-ColehId ATFeadIT &, St fasie, foded 31 H3itg aT Iaar g

i. TG SUAITRATIT T SHAT HIIETHAT I AT & FIEATRA HX TN T & ¥ 3TATT ST &,
o a@ 78 3regaens 3R faehrd & foT oreliell &1 ST & |

iii. T8 HTTP/1.1 3 G0 o @ HUIE &l & AR S8 75 A Teheilehl o A1 FART il & foIT
IESIEGRERIEIR IR

10. Sun Java System Web Server :- el ST1aT [HECH de T &1 HeT ATSHITAECHH GaRT 1996 3
STTET 3Tt & foT faenfrer fanam aram | €t 3R dr++ # forer aram T8 ey, 1e # 3iRevel GaRT
T ATSHITATCFH & HTDIEOT & d1¢ & T T I 7|

i. SITAT- 3R TeXUTS ST UiCaThals &l gIEe el o fol Ay ¥ & 38 fohar srar §, St faamer
ThTehIuT FiATREd il &

ii. I8 3T &theh I FRATATY A THTIT &, FTaH g o3 JATA o 3ol & foIvw SugeFa &
iii. Ig oTTell dalTal o forw fAgieT, foreted 3R @YeTRT afgd s TR fBved &1 g7 sar gl

>

Web Servers and Their Use Cases

HET I HER T IoATd HTehT ASHTST AT UiCeTehelel T ATt TR R ahtar §| Ao o #
I ETIT & foIT TGT Teh Lol ATNETRNERT &) 918 &

i. 37T WA FATSTeT dTell daaTsel & forw faeassiar 3K 3regeheret Ay

ii. Nginx: 9T ¢ftheh & foIT 3=g-geee arelr Tav|

ii. 11S: f&iSTst iR ASP.NET 3fe7writait o fere Hafaa|

iv. LiteSpeed: PHP/WordPress & folT Apache T Ueh oot 3R gRfaTe fashed|
v. 37T STAHE: STTaT Fdelc R STHA I & forw smeed|

vi. Node js: SITATREShTE T 3T I dTel TIA-TSH TH o TIT 3UgFd |
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vii. Lighttpd: S TATHEAT aTel AT & fav gohr dav|

viii. OpenLiteSpeed: LiteSpeed &l TUsh f?f:@vch, 3TI-YeRTe arell [dshed |
ix. TSTaTT: I HTeTehl & GLETOT HR HTHETA & TIT 3TN T ST & |
x. HoT STTaT [AECH a9 HAT: et SITaT TTCeleh?leT o [T (379 dg Y feam aram g) |

Hosting

99 gITEEaT & 9g ATEIH & ST T ATHTSE Pl Seloie W TTHATA JATAT & | TS 3TIhT JTTTSE T
TISCll T T ATHeh TR HTIE T FULT Ll & 3R AT GaRT 37Tk SIHeT ATH i €T3
A T 3¢ 3of ISl oFoh TgaTel 8

i. AT B ECIT ATHTSCT Pl TR U PIScl (SIAAT, TFEE, 1S) Y TG b 24/7 3iTeTelissT Tgat
giaer vere Hic g

ii. ST9 IS TTFd 3T SIHT (S - www.geeksforgeeks.org ) H TIU AT &, A G JTTTSE HI
HISAl I 3eTh 3o GX AT ST g |

%‘ﬁ’ Amazon Web Services

VPS Hosting
[Hostinger VPS2 Plan]
Shared Hosting
[Bluehost Basic Plan]

Dedicated Server
Hostin

[GoDaddy Server Hosting]

Hosting

" Cloud Hosting
[AWS or Google
cloud Platform]

Hosting a Website: Complete Setup and Maintenance Flow :-

o BITEEIT AEIHY FX FHY, I Ygel Ueh A dqHISE ATH Yefll 3R 30 TieeT ATaTF ¢,
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ST 3TTIhT ASHISE o Ud o $9 H Y M| SHh 916, 3TIh! 3TeAT HISE o [T TaTh TdT YGTdl
BT TTeT AT 19T, AT 37T HART TR TAT TATET LI | HAR Pl I ehIR Flel o G, 3T dGHSE
$I BIgel TS I & 3R TS STy AeHT A ¢ |

379aAT JSATSE I LIRS & TIT GolsT o1l & T, 31Tkl SIA AH &EeH (DNS) @l

I TethaN AT BIIT clTfeh JTIRT STHT HTh GITEET FaX & |P Td & 5[ SIT| ASHISE 15d gl STl
3R H FS A< &1 ST & 16, 19T JGHISE T ATH TIST Fleh 38 TR SIT Hehl & | $EHb 3elTal, 3T
AR TER@Ta AT 81T, S 3r9se, Gt Sird 3N Shar nfde g, F3ife Ig muehl dearse
o gEEAH FeleT IR GRET FIATRTT F:3ot & faT Ageaqul ¢ |

b@ F I
L ] .
_ -] _ _
= Selecting a ) - )
. o unique Domain User choose a i

name hosting provider  Shared,VPS dedicated,  User will upload websites files

S S

' - cloud,etc (HTML, CSS, JS, images, etc)
User decides to by using FTP
create a Website

=
B
Ovrcy, | -
= ——m JQ
S i B
Technical support & Technical support & Handles & monitors Once configuration done, DB setup
troubleshooting troubleshooting the website traffic website becomes

accessible globally

Types of Web Hosting

a9 gITEEeT Teh VY AT § Sl A9-HAT UCHheI (SHISE IT A aT) &l heged [ e W ge
A/ A T ITATA Sl &, ToTeh ATETH A A9-F39R FeASE FeIAC W Selerelfoieh AT
cTeh 3T & IE e Hehel ¢

a9 Wal AT I GIFC Ueh sheg e [AECH & Sil 9 BITECaT JaTel il § | STe $eeic SYATehdT 3TTehT
JSHTSE ¢WT IT8d &, dl 306 a9 319e] T30 & 39U AGHISE T IdT AT SIHA 8T T aIaT g |
3YANTehcll T HTYEI HTh Ha H Fhotere 81 ST § 3R 3Tk dd 9T ST3oR b ATEIH & 3o deh
989 S &

a9 81T HUTAAT g T TIAETATS U, IMTha 3R 3107 AcIHZAT Brsall S &drdr
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a9 AT ATHS Teh AT FehR & HTPeX T Wt Y AT el 8 | Ig SeTole o & aAcash 4
a3 3= 1fa &1 e e AT g
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Different types of Web Hosting

1. Free Hosting :-;ﬁrmwﬁr&wmwammﬁrwmnﬁﬁﬁmw
QAT & T & T H USTeT FIAN & | T ITFAIA sellel, BIC GIChIferdl T HE@ & 3eadl & foaw
39 &, olfehet U] JTHISC! & ToIT 37TeeT 78T ¢

Advantages :- Zero Cost:Wﬁ%ﬁﬁ?ﬁﬂﬁﬁ%f@'@mﬁ%ﬁmmmgmmﬁ
CIERICUCICRSECE SIS

Basic Hosting Included: #3 9erar HIfAd TUTT 3R d37a5Y Uer Hid ¢
Good for Temporary Projects: 3TcUdhlielsh AT HICICBY dadATSEl & [oIT 39l |

Disadvantages

No Customer Support : AT AT HIS dheilehl TERIAT Y&T sTal T STl g
Low Reliability : §R-aR 313dcrsa, ¢ a1fa 3R & gei=|

Forced Ads : aT YeTdT 39! A5 W [TATIT AT ST ¥ Gahd B |

Limited Control : &€ TeFAH IT hEcH ATFEAIT TATIT et hT &THT gy g

2. Shared (Virtual) Hosting :- 9IS I7 GE37el §1TECaT Teh A G HaT & ST ohs daATSC
Wﬁ@?@ﬁéﬁﬂﬁﬂﬁ?{d@?ﬁ?l WWW?Wﬂwww.yourname.com cpe
379 ST ATH & A6l A9 GRTehl & HTHe U TG H TacT TgHleT Tl el el FIAHT Felel hicil
gl

Advantages

Affordable: BT AT T hIAd, A AT a1 B caamt & ferw afea|
Maintenance-Free : e & TR, 3TST AR FI&TT T TTFAT §IEC Shiil T BT |
Easy to Use : HISE &I YT ¥t & foIT Tah hetel Yol (51 cPanel) o ITY ATAT £

24/7 Support : 3TOHRTA TEIdT TleIAr T¢ TETIAT JGTeT Il o |
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Disadvantages

Resource Contention : I7¢ HaX WX 3T ATSE 31T HATAT T YT HLcl & dl 9eleT # [FR1ae
3T HHAT B

Limited Customization : ¥ TeFaH 3 AFedIR ST ITHIR R Yfaea T gld & |
Security Risks : Teh HISE H Hiolg AT IHT Hal W HlS[G 3T AISCT T THTTIT T Hehll o |

3. Dedicated Hosting :- 3f3ahes gifear & Fd gafia gax o giffesr enfAar gidr g 3k Ig
31feren ¢ ftheh aTell ST derdTsel & [T Fad 3UYeFd g1 Hufaidr fhel gITEeaT shi=il & I A FaX
fehTT 9T il &, Toreent 3u2eT 3 faQY &0 @ Tl 81 T8 EIHT 951 dTHISET I T hied, garl ol
ST Bl T et AT Google FAT38 W IC [hT T §3 A ST Aled oiH cTGHTIT i
TaTferd el o oI 3TeeT B

Advantages

Full Control:: g T ATFCAT SECTT Y, PiTehHINRTT dGof AR AT bl TAdT &I & T
ey

High Performance : Y& AT G &1 &g ATSHTHIOT A6, WWQWWHWT%I

Advanced Security : 39 31911 TG T &I AT 3 BrRRET S T Hehel & |
Customizable : 573 ST, SEel JTUAAN AT s HISCT I BIEC oA & [T IUFed |
Disadvantages

High Cost : Tg T Hgal f[ashodl & & Teh §; BICT dadTSel & fow 31meey 781 8|

Technical Expertise Needed : T8¥es TsTATHECLIS Fierel AT I SeaTRAT Fr 7l Hr
3TaTHhdT ¢ |

Maintenance Responsibility : 3TTehT S&h3T9, 3193¢ 3R YT FT TeT et ST TaIDAT &I Hehcll
gl
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4. Co-located Hosting :- FI-cllche s BITECIT 3T 319 A JaX bl fohdT JaT YeTdT & IRIT &
I el & 3egAf el €1 I8 33 s gIfecer & AT &, fehel WA Suierencil-hust GaRT &
gt fohdT SITaT &, Stafeh saeht Hifde 3maeaerar3it (S fastell 3R eficers) &1 eareT gIfecaT Susir
TG &, ST foh AWS SarT &1 SiTel aTell sIaedT3it H gidr g |

Advantages

Maximum Control : BTSAIR JTUehT ITT=AT § IR 3T I1H 38 W qoT [HIH0T gl

Better Bandwidth & Uptime: S&T #eX gT5-FUIS $edaie 3R &R faetell 3mqfd Jeret aid & |
Custom Software: 3TaRISATER g 8 HTRET FETCH, Tl IT HlTeHINAT SEETT |
High Physical Security: Y U1aX &9 & FRI&TT aTclTaroT # I8 T & |

Disadvantages

Very Expensive: §IEddR, ST9Tg T TohIT 3R IWXWTT I AT TH TR hithl T gl ST g |
Complex Setup: : 38 [T TAX Fe3Y, THUIE 3R PITHIRAT H [TATAT FI 3T lar ¢
Not Beginner-Friendly : $8eh ToIT T[T dehailehl 7TeT 31X AR IRTeA T 3TaRTener gidT &

5. VPS (Virtual Private Server) Hosting :- Teh %Wﬁaéa@wuéﬁﬁﬁaﬁam
ST § 1 I drdey Ueh AT AT T dlg 1 FHAT &, g 3194 e {red 3ik
JTafed TATHeT g 8, offehed fthe 8T Ig ATST §I8aTR W gRe T ST g

Advantages

Greater Control : 3UATehdT TadT FT F ATFEAIT AT X ohd g 3R Afea hifchan o
hd gl

Stable Performance : HHTE=AT &l 3TTdsT $H YehX TohaT ST & foh GERT GaRT 3eTehl AT 3TehT
HIST I THITAd 76T AT ¢ |

More Secure than Shared Hosting :m%mwgﬁﬁm%’l

Scalable:%ﬁémﬁgmﬁsﬁmmm%l
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Disadvantages

Costlier than Shared Hosting : Sgd hH ol aTell & TolT 31TeeT 8T &
Requires Technical Skills : TR Ja¥ 3R TWRWETT 39T THFASRT &

Resource Limits : Ig 31T 8i7 i gTS9aR A1 ar &, Fad 9T $1R & dgd Yeld SfAd ar
HhcT gl

6. Cloud Hosting :- W@ﬁﬁﬂéﬁ* Uch siedeh W gIe ﬁaﬁ%ﬁﬁﬁ%ﬁ%%@nﬁ
SR T TATT U il ¢ | TG 3T AISCT oh ToIT TGN ¢ ToieTent ¢ftheh AT g ¢ T foleg
3T 39eTSH $I 3MaTSHar gl

Advantages

Highly Scalable : 3TaRIhATTHR HIUIY, YA IT TRl dEddh AT H A & TARNTSIT
|

Pay-As-You-Go : mmﬁﬁmﬁa?ﬁmagdldld < [SeTehT 3T aTEdd #H 3TTT X & |
Excellent Uptime : WWW%WBTEHFIT% HTC,\H{I oY Tganfeld Wﬁﬂw‘l’&ﬂﬂﬁﬁﬂﬁm%\’l

Global Reach : 39a1Tehdi3il & A FEUd TS a2l & T3 3TUcTedT 1S oI Tohdl g |

Disadvantages

Complex to Configure : Wﬁ@m@mﬁﬁ@%%m%@%ﬁmgl
Variable Pricing :aﬁwmmﬁmaﬁ@mwwﬁﬁwm%l
Shared Environment : WW&H%W@?&TWWW?W%I

7. Managed Hosting :- 8131 YEIar aX Je3TY, TN, T 3R ST Aigd FoT Aehetiehl
hIAT ohT €TeT TWCT & | SHHT ST IR TS , Holel AT TeXHSS 3N S Telehid & faT
ERIIGIES

Advantages

Fully Maintained : 3793¢, ﬁamgﬁ%aﬁﬁﬁﬁmﬁ@faﬁé%@mﬁ%l
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Expert Support : FTATEIT BITEeT SaaRaAT & caRd dereiiehl G|
Optimized Performance : aéﬁaﬁﬁfa‘rvcsagmﬁﬁasﬁrca@a«ﬁaﬁmm%‘l
Automatic Backups : GR&TT & foIT 3eT &1 fAafAd €9 & 9317 forar Srarg |

(7]

Disadvantages

Higher Cost : MﬁHﬁWﬁ@rgﬂﬂTﬁmml

Less Control:@wwammﬁmﬁmﬂﬁﬁmal

Vendor Lock-In : FTTeIehIelT geh aTell AfTH o ShRUT YT bl Seolell HRehol &1 Fehcll ¢

8. Reseller Hosting :- JTeT ITECIT 3TTUehT gITEET AT TWiga 3 T 3% C,\Q-N\i T 9T T
giaer &l §1 I1e 3T iAAmeT @ &l oraTet o foieiT 37911 T o1 g1EeaT sTaary & el UTEd &
al I Teh 3T [AheT &

Advantages

Build a Hosting Business : 391l $hi#d ¥ faTRa & 3R gifEeaT carret x|

White-Label Support: @WWW?W&'@TT&%W UGTeT hid & |
Management Tools : 3 $3 ITgeh WAl I J T el & TolT SIS AT & |

Disadvantages

Client Responsibility : mmﬁmﬁmwmaﬁwma:ﬁwﬁmmﬁl

Time-Consuming : %% @Tdl ﬁ?ﬂH%ﬂldﬁﬂWWWﬁW%l
Dependency on Provider : Wmﬁaﬁé T THEAT 39 Fellsc I HT THTTaT Pl ¢

9. WordPress Hosting :- I8 T YR T Fa T gTEeq ¢ o a9y &9 & g9 dad@sel & ol
3o foret Toa ara | GHeT ugel A SEeie ST g3 S0, SHRiaT, FR&T 3uehur i faerset asoa
HETIT ATTHA g

Advantages

Optimized for WordPress : dof ilf39] WS—T\THT—I‘%@H@T&%T aféaq|



& DSGAdda Academy — <7

D GADDA DSGADDA
ACADEMY

>

One-Click Installations : TEUT ATECH 3R oS4 i Slid qC AT A |

Specialized Support: HATATRAT T TSUH T T T TAT I THTAA o Torw GFATEIT Thar STar gl
Disadvantages

Limited Platform Use: Waéwa?ﬁ'@qucrd; 3T HUATH I1 0oy & foIw AT |

Higher Price Than Shared Hosting: Wﬁ?éﬁﬁ%@%ﬂ%ﬁvmm IrdreT
AT ISAT g |

Less Flexibility: & g€ CodTge o ITANIT Y FfATAT X & I HS DSl ol qgu I W Ad
EXG I

E-Commerce Software Platforms

é-a?\lﬁzﬂffa?ﬁtf software platforms @8 dehailen! 3TUR & folel I cIaar 3-|u|a-|ou$a-| T, -l
3R BfSes arhfe garasT ta &1 A platforms BIE TEIEIT F o I3 ARSI SIaarat deh
T3 & o Ageaqor £

Definition:- E-Commerce Software Platform dg TiCaIehelsT AT [AEcH § ST sIaarar &l 3797
3carel 3R JaT3il &l JieTellSe ST, AMGeh Tl et Il FAThN it 3R ST NATHT it
$T ITATT ST B

3aTgUT: Shopify, Magento, WooCommerce, BigCommerce, Salesforce Commerce Cloud
Key Features of E-Commerce Software Platforms

1. Product Management:- maﬁm T ST, he IR TeTeT, Teleh Hovol FleT|
2. Shopping Cart & Checkout:- Wﬁﬁﬂwaﬁ-aﬂ Acer-UHc e guie|

3. Payment Integration:- Credit/Debit card, UPI, Wallets, Net Banking 3{¥ EMI [d&eq|

4. Customer Management (CRM):- 3T 32T, 3-1\%1'%'{@' Hrsdeh 3R FTTeEr NI |

5. Analytics & Reporting:- TShT, &ftheh, conversion rate 3iR marketing campaign performance
¢h AT

6. Marketing & SEO Tools:- Email marketing, social media integration, SEO optimization|



>  DSGAdda Academy — <~

GA DA DSGADDA
ACADEMY

DEM

D

>0

7. Security Features:- SSL certificate, fraud detection, data encryption, GDPR compliancel
Types of E-Commerce Software Platforms

1. Hosted Platforms (SaaS):-

Definition: Software as a Service (SaaS) A H S-FHIHAY TlchIH cloud W e fHIAT ATAT B
Examples: Shopify, BigCommerce, Wix eCommerce

Advantages: Easy setup, maintenance-free, automatic updates

Limitations: Less customization, subscription-based pricing

2. Self-Hosted Platforms:-

Definition: Business ga % server I software install ST %‘ 3R q‘\ﬁ dg customization &hIdrl %’I
Examples: Magento, WooCommerce, OpenCart

Advantages: Full control, high customization, scalable

Limitations: Requires technical expertise, maintenance responsibility

3. Enterprise-Level Platforms:-

Definition: §3 eIaHTAT & foIT designed, complex features 3iR multi-store support]
Examples: Salesforce Commerce Cloud, SAP Hybris

Advantages: Handles large volume, integrates with ERP/CRM

Limitations: High cost, requires dedicated IT team

Criteria for Choosing an E-Commerce Platform

1. Business Size: Startup 3T Enterprise

2. Budget: Initial setup cost + monthly fees
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3. Customization Needs: Design, features, integrations
4. Payment & Security Options: PCl DSS compliance, multiple gateways

5. Support & Community: Customer support, developer community

Security Protocols

3171 & G & o SS1 ATHT H ST &7 eTo-HeTel d &, 3N S ST hl FIE&T Hchd HAgeaqul g |
geeIe YT ST T GR&T YeTel L § | WS, Aer il AR ReAle hegfadher dethia i
TaTHIe=T T o WieTenlel HiS[g & | oifehel ScTeic FI&T HieTehicl SeTeic Y STT shi FI&T 3 3r@sdr
AT el & FETTh 81 & | ST UX S ol FI&T H Feg, il dlel &S HIctehiel Al[G 8, Sid
BFaR Flche o13X (SSL) 3R gradie ok R{FaiRer (TLS) |

1. SSL Protocol : THUHTS SIeiehlel &l YT #ATH IR HicheH oA HIekehiel &, Sl Ueh
TesheTel- JTETR T $e¥eie GR&TT HeTehiel § ST ST &Y INIYAIAT 3N IS hl 6T el & | SeToie
TR ST T MYAIAT 3R ITATOTRAT AT et o [T THTaTe T 3TN R ST & |
THUIUA UfterehereT 3R giadie o gd & o fead giar g1

QT3 H, THUHTS A FR&T Heefl @IfRgm &t 31X 38 Siee &1 Vet & Tgeo HEh0T SarT
FfcETie &Y T 1T T, SHTAIT THTHT 3 oieh EIUelTy UTeshorle &l Jaadi o | TLS/SSL
JgaTsSe & URL & “HTTP” &Y 31918 “HTTPS” forar g1aT § | THUHETA & diel 3U-Hieiriel &
e fram aram §: 83 Meltard, RS Metdiar 31K 31e¢ Welenrd |

2. TLS Protocol : THUHTS & &1 g, ETeIvd (Forerr 1T AT SHUIE ol faeIReT §) &t
3YAAT SeTeIC T ST T INTAIAT 3N FR&T & T eh19eh T & FohT STelT | ETrvd Wietenlel
Fellge R AISThic HA & dTer Uiesheelel & foIT 3UTeT &Y ST aTell Shofl, ATEC Hshe 3ot it
& foIT T BeHA- TR Tod TR &l 3TN T g |

ETATH T 3TN HA §9 U HoTelSe] O & 81 TR $l Tohoe il o [T fHAT 1T &, SH
o Ueh A9 ST391X 3iTTelSd Al H Ueh a9 ol olis hidT g1 TLS & #ff SSL WeteriaT Hr aig & T
39-HIethid 8ld & - 852 Aicteprel, Reprs Hietere 3R 31e1¢ Metaid |

3. SHTTP : SHTTP & Hdloid AR gISUREFES SIHBL HIeIhicl §, 51 $elale HR i FIIaTe
A & ToIT T3S FohT 91T FI&TT 3UTAT hl Teh HHE &, o1 o Folgel Traas ST e,
HIIET o TAT e, TETaTaRd &t o I # Hieelr 3ie |
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SHTTP & ST V&Y BiA A §Id & TSieTenl 3TN STTH H gl A TehiAcT ST ohl oTJE el &
fore foram ST g1 AT 81 ST TR ofedcet 3T 38 enfAe gra g1 SHTTP hr darv SSL
QreTehiel T JaT3iT & sTehT AT &

fAFIR gremReaEe AW AIetadicl (HTTP) TRl ol (ST Acddh # gIee §aRT 3947 fh Siret
arel TS TAR Wetehier 3T sevthy fafarat s aRena axar §) W e ar & 39 yaR
HTTP & foiehear & 3 §3ﬂ%| SHTTP Falrse 3R JaT & €17 HTTP ¢fthes &t yanforg 31k ufssree
HT FohdT &1 SHTTP TET-EI-TGRN o TR TR FIH HdT & | Tg STTFdITd T2t T Uleshee 3R
q1SeT I bl ¢ |

4. Set Protocol : 8RR Solagifeleh grolaele (THSL!) Teh Ut fafs § i shise FIS &1 3UIRT Fleh
fohT 91T gAsFeifaleh oleteeT St GRaT 3R I AT XAl &1 SET Ueh 3ITcleT YOTTell +TET &;
Sfeh, g Ueh FRIAT el Seiehicl § [oTgeht 3UATT SeTAe o ATETH § T ST g |

SET Wieiaro [AFIfafad Sa1v YT hdr &:

i. TG S-IAN eleieeT A MiaTer Tl Uil & e HeN T Teh TRIATT ATCTH TS T &
ii. TE MYAIAT GIATAT AT & FAI P STARRT halel olef-GeT H A T&il I & 3TcTst glell &,
3R ag off 99 39 3T ITTHAT Bl &

The SET protocol includes the following participants:

Cardholder

Merchant

Issuer

Acquire

Payment Gateway
Certification Authority

5. PEM Protocol: ST Hetehiel &l QT ATH TSI -Uegi€s Aol ¢ 3T SR 3TN gl W
SHST GR&T & ToIT fhT SITaT 81 RFC 1421, RFC 1422, RFC 1423 3R RFC 1424 9 IR faAv o= §
i TS TegiEs Aol WIETehlof hl SAREAT X & | TG Tesho2le, AleRYISTe R AdeT SEfaET
S fohceianTtheh JTOR2TeT et H T&TH B |
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6. PGP Protocol :

AISATY Sietehier sl 9T AT T 975 TIgad 8, 3R Ig 3uh1eT & 31HTeT 3R Jod &, [STd 58k |l
IS ST SEATISIROT 3 AMTAST B | T ToheeTammthy o HeTs[d ATeTas! ahl T U il & | NSTH
SCTRTeT Y FeledT H NI PeTehlel T Sl OaT HIX 3TAT H Jefe g5 & | Noidy Setprer
TFeShTRIeT, Alel-Ygf3TURMT R AT SIS STl foheetanthes faware enfAer &

Encryption

UleshCelel Ueh fohcetanither Ufshar § SiT FAHR aATHS TealRGH ST 3YTNT leh IS ST (Telel
CHFEC) Y HUSHATT TIRY (AISHIEHES) H GRATI Il &1 sharel iTeehet T&T ToleTeh 918 HEl
f3fsrcerst ol 8, 9 €1 58 aTad coiet Teree 7 gRafdd T Fend §1 I8 $SROT 3R SER0T & SRt
HacaTeiel STy Y NI, 3rEsar 3R G&T giATad ar &1

Ufesheele o Teeh 3H TR &
1. CoISTeaRET : Yo GaRT AT 31T F e, Tleshees o famam aram e

2. TiehTele USIMRYUH : TG I8 UTehdT § ToIGehT 3UANIT Coldeae ol FAmieaEe H g¢olel & [T
feram ST &, TSra@ Ser hr geetm 3R favaasiadr sed 8|

3. TSheere ol : ColeieaEe sl TATeaEe H Feele o [T Tfesneers Gishar & gRiel 3uaier
STTet aTell ol

4. FATIEHES : CAACFES Tl Uleshtes TEROT, ST harel 3UGF Foil & AT &1 38 HT & H
g f2ferce fonam ST Gehdr &

Features of Encryption :-

TGS GI&T H TSHeRIeT Ueh Hgca Ul Teeh ¢, Sl §uR 3R HATE ST T FgeRk TRl & T2 o
TIT Teh HSTeT @l JeTel T & | SEehT Ferraiierdl s A& a3t & Afgd & Sit ddesrehe
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STIeTehRY & GRT&TT TeereT bl Gl TRee il &

1. Confidentiality: WWW%%WWWWW@%d* l-Ig',;u geh, $H3h
forT 38 319e-T Rweaee & aRafda fhar Srar gl

2. Integrity: $SRUT AT FHRT & SR ST H ATtehd TRl IT BSOS &l Ashll 5|

3. Authentication:%Wﬁwﬁmmﬁﬁﬁm%%wwfﬁ%m
[T I AT &, 3R Bioiee gedeR & Areg# 4|

4. Non-repudiation: Ig YN &l 3T & AT AT AT THRUT F SR hlal ¥ UhdT &, T Saracar
gAfRaa g 81

5. Access Control:ngmﬁmmﬁmmﬁﬁﬁ%@@ﬁ
EIGEIBG RGNS

Types of Encryption

Foil- 3R Teheelel TedMREH el YR & 8l &: TATAT TTesherled TealRed (e Foil) R
IHATACT UTheRIeT UeINREH (FTdeifoieh Hofl) | HATAT TeaRed H AES (Usdies Tlesheerd
¥&33), feuer DES, Efther 3R selfther enfae &, Stafe @A 3rATAT TealRea 7 RSA 3R
vfeiftes &a fohceamhr (ECC) enfAer £

1. Symmetric Encryption
2. Asymmetric Encryption

1. Symmetric Encryption

HATATRT Uil Teh YahR ol UTesheelel & Torda SeT ol Uleshee 3R f3fohce otat & v uam &Y
Shofl T ST FohT ST & | SHRT 378 § Tob FITET T A SR T JTCTeT-TEToT et o [T Yk
3R ATCcTehcll EYeit 3T Teh AT Fhofl ATSHT Al g1 | TATAIT TTheereT 1 HET o1 SHRT 11T &,
Fifeh SEH ITHAR I IFATHNY TeshorleT hl Tefell H A Heg[eaT ATt T 3Taeehell glci ¢ |

2. Asymmetric Encryption

ITEHATACT UTShoRIeT (HTASToleh Hofl TTeshCrlel) H IOTAT & & 53 FHofl JI& T 3T gIdl &,
TSeet Tfesheeret o fore veh Ardsiiare Soil 3R f3fsheers & folw weh fosi Shoft glelt &1 st shoft &t
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HIdstioeh Hofl & ATC g1 ThaT ST ehelT, TSTaH T 31cafReh FRIET 81 SIrell § | FHATAT Thosheere
& fawdi4, wgﬁgﬁﬁﬁﬁﬂwaﬁﬂmm%mﬁsﬁwwﬁmaﬁaﬁm%l
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E-Payment Systems

%ﬁtﬁﬂﬂﬁ E-Payment Systems $-ieAd 3R TS STIR ﬁﬂaaﬂﬂﬁ?%l Sof YuTTferdl o
HTETH G 3UIFAT 3N TTH Selaciieleh & § 33TclleT Y Hehdl &, [9=1T a¥ehe (cash) AT #ifcieh
ATEYHA & | ST, AT dehoiieh 3 SfehaT FATCH & Tehlentor o $-997C &l det, FIiard 3R
giaereteis a1 fem &1

E-Payment System Definition :- E-Payment System dg YUTTelT § T GH Solarciiaieh ATEIH o
AR Teh Sl IT HEAT W SR ST el IT HEUT T HITCATST [ohaT ST & | SHH Tl Fishar gl
e B 81T § 3R 3| S, Usie Ied TUT dehelieh! Tolchid AMTH 8l & |

Types of E-Payment Systems:-

1. Credit Card & Debit Card Payment :- I Ha& Teil 3R SAT0eh &9 § SYANT I ST dTell 5-UHC
SOTTS & | SHH ATEeh 3791 IS TAGT0T T 3TN Fleh TS 3T HIAT B |

IERAGILG

i. T ST
RCIECERCICIRGI
iii. FRI&I olef-SeT (OTP, CVV)

2. Internet Banking / Net Banking:- %Wﬁm%ﬁﬁmﬁ% Qrd ﬁ}lulo-lollsa-l Si?TT-I'I?rERFIT
gl

3TN i. HTTATSeT ATTAIT

i. fSrer $79TcTTeT

iii. T8 TTEH

3. Mobile Wallets:- HISTgl ATl H 3TNl Gget FAT SN & 3R T 388 $[97cTeT T 8|
3cTlgUT: Paytm, Amazon Pay, PhonePe Wallet

olTH:
i. ot 3TN 3T 7T
ii. BIC Fed o A-&f & Tl SugeFd
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4. UPI (Unified Payments Interface):- UP| R T X ol (9T 5-UHC JOTTell & | STH ANAIS e
AT QR S & AR W it 3TcAIeT 1Rl ST |

IERAGILG

i. RTor-ersa Tt
ii. Seh-T-sleh ST AT
iii. 24x7 3UcTtIdr

5. Electronic Funds Transfer (EFT):- 3&& NEFT, RTGS 31K IMPS enfAr &1

i. NEFT: freTRa @9 oY s ool
ii. RTGS: 93 Hed & felv RIel-<T5 3311
iii. IMPS: e ST

6. Digital Cheques 3 Smart Cards

Digital Cheque: W‘%mﬁ%w
Smart Cards: Hﬁﬁﬁqmaﬂé (Metro card, prepaid card)

Advantages of E-Payment Systems
i. A9t 3R glaursteieh #farciret

ii. ShRTerT 37YCTTEAT T SordT

iii. TFT 3R ST Fr sad

iv. IR YT 3R Efhar Tara

v. af¥gen SeT-eT 3T

Limitations of E-Payment Systems
i. ATge’ Wis 3R &fher &1 @R

ii. TehatTehl THEAT IT Selate fAIRar
iii. fSToTcer AT&TTAT T hafy

iv. INGATAT 3R ST Gt AfEH

Role of E-Payment Systems in E-Commerce

S-O¥C TATCH & $-lAF I A, AT IR faRaqeig S § | JHieelss T, §3 S,



N DSGAdda Academy %

feehe githar AR FfSTeer Aaait &1 faear g2 gunferdt & HROT Herd §37 &1 T€ Digital India 3R
Cashless EconomyWWWW%l

Credit Cards

f3fStee #gareiret Joumell & Credit Card Ush HgcaquT X eaT9eh &9 & 3UN9T fhdT ST aTell AT &
I SUHIFATHT Y TeehTel ]Il T JIAUT YeTeT AT &, STeifeh arEcfaesh R 7 1A=t Teh
AT¥ad gaT 31l & a1e fFaT ATAT 81 S-F1HY, TS AT 3R ITARTSET SR H hise
oIS ol AT I Heca Ul o |

Credit Card Definition:- Credit Card Teh Selercifaleh $[aTcllel ATErT g, TordY deh T faefiar geam earr
STRY foRaT ST & | 53 ATETH & FISURH AR Shise TAT (Credit Limit) & HdTd a&g3it R
LT3t hT TG & Tehll & AT STG H o T 3Tl T |

Types of Credit Cards (3T TS & ThR)
1. Standard Credit Card :- %WW%WW%Q\TW@@QIEWW%I
2. Rewards Credit Card:- 38 YR o I8 T Jcdeh olel-Gof UX UIeH, Theras AT [Fite fHerd &1

3. Travel Credit Card:- ImaT & TR o1 S TIX ATSed, icd [shi3e 3R ¢aol 523 YTt
AT S

4. Corporate / Business Credit Card :- cIadT I @l & folT 39ATeT fohar S1ar § 31K Safaar
T T30 7 Feg Har gl

5. Secured Credit Card:- Ig fheres f2uifaie & 3maR 9T S 7T SI1aT §, @rient a0
3UARTRAT3T & foT|

Components of Credit Card
1. Card Holder Name

2. Card Number

3. Expiry Date

4. CVV Number

5. Credit Limit

6. Issuing Bank
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Advantages of Credit Cards
1. ofehe; & for=TT 879TcTTeT hr gaem

2. 3T 3R ITRASET TIGRT F 39Tl

3. 3TUTdehTolleT Wt H TERIh

4. Rewards, cashback 31X discounts
5. hise BECT ATl H HAcg,

Disadvantages / Limitations

1. AT ITAT A Shot 9¢ Thdll &

2. STTT &X (Interest Rate) 37T &ldl &
3. S 8 AT R YeTeer

4. 1S 3T HISS 3T T Gl

Digital Wallets

f3fSteer a1 & Digital Wallets o $J3TcTeT JOTTC &1 e, ool AR GII&I F=11 e &1 F Al
SYANTRT3IT T wTehe; AT ST IS T ITTRThT o TS+l Selereiioteh & § AT, BS SEHT AR
TSreT $79TcTeT hr GiaT UeTeT il 8 | $-hIAH 3R HaTgel HIAY & TR & e aleley &
AT AT Heca Ol ¢

Digital Wallet Definition:- Digital Wallet Uah Solgci{aieh TitelehlsT IT e} f{EeH &, oas
SYATehcT YHT TR T FehdT §, 3 3T I8 o1 ST AT IT HhellST 33T, FHell TP
3R 37 faedir dan3if & o X dFhar gl

Types of Digital Wallets (3foice atele & 9R)
1. Closed Wallet:- g dfeic fohdlY TaW shuelt garT SR fRam SITdT & 3R 38 sl & Colchia W
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39T TohaT ST AehcT & |
3cTlgYUT: Amazon Pay Balance, Flipkart Wallet
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2. Semi-Closed Wallet:- Ig dleic &g SIMATRAT 9 TATRR ThIT SITAT &, ol fchel ST hal ToahrT
T i =gl gl
3cTg{UT: Paytm Wallet, PhonePe Wallet

3. Open Wallet:- Ig dlelc sieh IT faeiiar ST SaRT SIRY fohdT STl € 3iR SE $aTclleT o Q-1
er fyemre & giaem o g 1
3ETEXUT: MobiKwik (& §aTU), deh-3menRd dlele

Features of Digital Wallets
1. Instant payments

2. QR code scanning

3. Multi-utility services (recharge, bill payment, ticket booking)
4. Transaction history

5. Reward points 31X cashback

6. Mobile-friendly interface

Advantages of Digital Wallets

1. 9T 3R 3T 33Tl

2. A WA-CaT ol Fgrar

3. BIC Hed & ofeT-¢ & folT IugereT
4. AT 3R 19T F g2

5. $-1AT 3R M-Commerce A glaer

Limitations of Digital Wallets

1. c¥eie IR THACHIA W HeRar

2. FSR I8 3R 3eT Iy &1 @a’T

3. AT 37T (Fo dloie 53 STTE THR 76T 81ct)
4. T3TSTeer AT&RAT I Y
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UPI (Unified Payments Interface)

UPI (Unified Payments Interface) W@W}Hﬂﬁ? Hﬁ?ﬂ?@ﬁmwm%
e 21 & 5-UdT 3R H2raH d-3 &l 75 AT &Y §1 TS TOTeIT 3UARThAT3 Sl SIS Biel &
AETH A W I TIeT A o Gl A T YeT §EATROT T GALT FeTet Ll g

UPI Definition:- UP| Teh RII-e8H UHc @A &, T9& National Payments Corporation of
India (NPCI) aRT fasfrd foram 13T § | $8% ATEIH & 3UAN9ThdT Virtual Payment Address
(VPA) T QR Code T 3UZ1eT ek 9T doh fraor |rsr foht FRIaTe $[arelret X @l &

Features of UPI:-

1. RIeT-eT8 $aTelleT: el J&T SRR

2. 24x7 AT il 3R doh TTgH &l hig ST 781

3. Jop-C - TTHHT: IS ATl Sold TWeT T ITaRTehdl o781

4. T IUAT: AT AR, VPA IT QR FIS A $ITcTeT

5. e ST TR oleT-Se fo¥:¢feeh

6. Interoperability: 3TeIaT-37e13T sh 3iR UTH & &I 1 AT ¢

Types of UPI Transactions
1. Person to Person (P2P): safad & safad UGG

2. Person to Merchant (P2M): 3Tgeh § SITIRY Tt
3. Bill Payments: fastell, ar=it, AleTsor Ramer

4. Online & E-Commerce Payments: QIT9eT 31 410
5. Recurring Payments (AutoPay): W@HW

Advantages of UPI

2. sThe, 3R 1S Y ITIThaT ey
3. B¢ 3R 93 Elel FehR & $ITATeT o ToIT 3ugerel
4. JAHTOT 3R 2T &3 H FATA &I & 3990
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Limitations of UPI

1. eeic 3R TACHIA W HIRAr
2. dehatiehl TRTET AT AR T3 hl THAET
3. A1Es} Wi AR R 1 ifEs
4. oloT-¢eT HIAT (Transaction Limit)

Online Banking

Introduction :- 3{feTelrgeT feher 3mefaten f3foieer deetier aX 3menRe dferer yomrell &, foreres AreaH
T TTgeh Selelc T GTIAT H 39T doh W T ATl X ehdT & | Tg JaT 1990 éﬁagﬁﬁ%y«?g‘é
3R 31T ramerer it ek g GIaem vereT it & | F3Toreer Si3ar 3ifarer & a1 1R & g&ehr 3uTer
dST A ST gl

Definition :- 3iTaTcgT ST ag gotrel § g 37d9Td Mg d Y 3nferRe dearse Jr Aersd
UTCoTaheleT o ATETH A YA I T STTARRI UTed T & JAT [afHeT fad oeT-&of Selarcifaleh &9
¥ Tl AT B |

Objectives of Online Banking (36¢23) :-
1. dfehar Y3t T Tl HR Foro7 TaTaT|

2. GAT 3R 19T hr SId AT
3. T JIIGEAT T ToTaT SoT|
4. TRt T GRI&TT 3R AT QT FeTel AT

Features of Online Banking
1. 24x7 Availability — 8T 1 FHI FaT 3Uclsy|

2. Account Management — §oid, [T T, c|'I'\‘:|T¢iI,T=I'?E'IT-B?-IT»l’I's'I
3. Fund Transfer — NEFT, RTGS, IMPS, UP| &aRT 9 g¥diaRUT|
4. Online Bill Payment — TSaTell, 9TetT, 319, S 3T7E T I |
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5. E-Statement & E-Passbook — f2foicer Repis|
6. Loan & Credit Card Services — alieT o foIT 311d¢s, shisc i fooT 33?'I<_-I'IHI
7. Investment Services - FD, RD, NEWEIT&' 3fe A faaer
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Types of Online Banking
1. Internet Banking — & I dad1SC o ATEIH H|
2. Mobile Banking — HISTSel UT GarT|

3. SMS Banking — SMS & STeeh_T ATCd dheT|
4. UPI Banking — X 313TdTeT HOTTelT |
5. ATM Banking — T&TeH A garT f3foiee ole-&oT |

Advantages

1. AT 3R 4# & S|

2. gl § 8T Sifchar T giaer|

3. reraT IR (Paperless) FTshaT|

4. AT 3R IRERfT eeT-c |

5. 3TTeieR arfafaferat 7 gefe|
Disadvantages

1. ATSeR 3Ry 3R gfheT 1 TR

2. deheitehl TRIET AT HAR 313 I GHEAT|

3. 3e¥eie 3R Bioed AT &1 3maegsdr|
4. 3Tl TTotareleT glet UX UReMaiT |

Impact of Online Banking

1. T3TSeet $7aTcTeT JOTTell 1 SeraT|
2. e, oleT-&of H Y|

3. dfReT goTrelt 7 urE e

4. T gyt 3 ot dfehar oy ug |
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Payment Gateway

Introduction :- f3fSTeer 3rderaean & fashrar & @1 §-HlAd 3R 3iicense -4l # o Jefo gs
€1 ST JHTTNTgT ST oht FIFAT IR caRe 7 & HATTRIA et o TTT TS cTeheilehl TOTTRT T
39T fhAT SATAT &, 38 Payment Gateway (JHE 3ed) FHgl SATaT &

UHe Ned S-HIAY JTTSE, A 3K I & T Teh ALTTY (Intermediary) F FT H S a1 g

Definition :- 9H¢T Jcd Teh VY deheilehl HAT & oIl HTeTclTSel clel-Gol oh GIRTeT g GART Gof ol TS
ATl Hetl ST (SIH STe/shise 1S, A dfehar, UPI 3111e) o1 GRi&Td §9 & 19y & S
(Acquiring Bank) 3R aITge & s (Issuing Bank) WW%HW@H-H@WWW
AT gl

e ded Fir 973y fIAYATT (Features)

1. GRI&I UiesheRle (SSL Security)

2. Acer-dde f[dsed (Card, UPI, Net Banking, Wallet)
3. RIeT-cr8A grotereret Srafder

4. i3 fSearere Tes

5. Jicrifes deadic e

6. APl Integration gﬁiﬂ

e Ied & Yo (Types)

1. Hosted Payment Gateway —mﬁ@mﬂ%mmqaﬁwwmﬁmm%l
2. Self-Hosted Payment Gateway — JTgeh ahT STTeTenTT TTET SATIRY &hT JTSE UT &of gla & |

3. API/Non-Hosted Gateway — dSHTSE H AP & HIEIH 8 Tehlshd YOTTelT|

4. Local Bank Integration Gateway —Fmaﬁmwml

Advantages
1. AT 3R GRI&TT $parcre

2. ARk 3garelreT Eiepfa
3. Elg-ﬁ'«;'\T (Multi-currency) HS
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Limitations & Challenges
1. QIR J&T SfEa

2. TIoterTeT esh

3. deheilehl STfeerdr

<

4. seash [AweldT shl AT

E-Commerce Security Threats

Introduction :- é—m (Electronic Commerce) mﬂwmﬂwwﬁ T g, [T
HTETH T GEI3HT Td QT3 T AT sha-[asha [T STl | gTeliieh, SeaAe TR JUTTel gl
o SHRUT S-hIFAL TAChIH 3Heleh TS FI&TT TR (Security Threats) & Fefdd gl 8|

Importance of E-Commerce Security

1. IMgeh ST ShT IMIAIAT (Confidentiality)
2. 3TT &I 37W3dT (Integrity)

3. YUTTell T ITeletIdT (Availability)

4. STS T JfISaT T &

5. hTeeit 3e]dTeleT (Legal Compliance)

6. & TlieT FoT f¥erie (CIA Triad — Confidentiality, Integrity, Availability) $-ehl#RT FI&TT & HTUR
gl

Major Security Threats

1. Phishing (RRfR1aT) :- Farell SHT IT ITATSE & ATETH T 3YANThdT ST T TFdaTd STTeTehR)
(IrHES, s faaxoT) AR FIET

2. Malware & Ransomware :- mﬁwﬁq—zﬁmsﬁﬁmﬁﬁﬁam%maﬁmaﬁmm
Sargl

3. SQL Injection Attack :- oY deRTSE o STISH H GHTAITYUT SIS STefehd ST T AT Seof Hehell &
4. Cross-Site Scripting (XSS):- d9HTSC # T&hte Saide Y YA T STeThRT TRT T

5. Man-in-the-Middle Attack (MITM):- X IMgeh 3R TaX & &1 ST AR T FeIATE A oIl ¢ |
6. Denial of Service (DoS / DD0S):- HER W AT ¢ ftheh ST JTHISC Pl 3T B GaT |
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7. Identity Theft (TgITeT Y TN :- TAMEh T STTFAIT SRR T AL HT LNETLIST AT

8. Credit Card Fraud:- TR {7 37T 1S TAGROT &7 3YANT T 373Y WIGRT|
9. Data Breach (3T 3eatld):- SUaiT & SeTad H HAGTRATeT SITARIRT T olleh gl
10. Insider Threat:- el & HHURT EIRT ST AT 3eTollel H FI&T 33T LT

S-ShIAE GIE&TT & dTeheilenl STEH
1. HHASIR qraas A

2. 37137933 AIFEaIX

3. 3TgRTEd Acash

4. 39Ted ufesheersT

5. FeAT33 TI&TT T FHAT

Preventive Measures

1. SSL/TLS ufesheers

2. Two-Factor Authentication (2FA)

3. Firewall Td Intrusion Detection System
4. fAgfAa AiFedaR IsT

5. PCI-DSS 3{e]dTefeT

6. UE-ATIIT HITFeaI

7. TSR &I FfAeor

8. 3T S HT 3R Rehadl Talret

Legal, Ethical, and Taxation Issues in E-Commerce

S-IAY YR SATIR I Teh Seeicl T ¢, [THHA SeTele & ATCTH § TEI3T 31 Farsit
3TTeToA-HeTeT fohdaT SITeT §1 g YOTTell SATIR Y Ao, Giaenmsieieh 3R dfRaeh S=irch 8, oifehet 38 @y
S Tl wiicieh 3R AT Heth FHEATT 31 3ot GBIl & | FoT Heal ohl AT IaTeh g clfeh
S-IAY F TRE AT, GR&T 3R faRary a1 3@r 571 §eh |

1. FTLeAT A (Legal Issues)

1.1 TR &7 (Jurisdiction):- $-HIAX T TEH T8I Hlefel] HATAT TG & T Tg WA & W HA
AT & | ST shdT, TdehdT 31 TAX TeRkT-37eT AT H @A &, d« I8 uTRa T wfoa gy srarg &
T3 &21 T FTsfeT SR B19TT| SHY TaaTGT & HATHTST 7 AT 3cdoT glch ¢
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1.2 glargiieieh 3IST (E-Contracts):- 3fieTellgel ofel-Sof H fFereh-{T 3R ST3T-XT 3eJaieit &t
3YANT FoRT SITT & | TSATT A Slefelt & & A Bl o, oAbl STIGR H IUANaTehd 3rra T=1T 2t
U¢ 3og FIHR Y ol 8, [orad a1e 3 faarg 31} o i fFufa der g 81

1.3 sigferes duer 38R (IPR):- 3fice ardraxor 7 ArAefT st FIdT =T 3T glel o HIROT
HIIRTIST Seolds], ITIIHT 3R FTehell 3cUTGT I FHEAT §¢ ST & | SATAIT §-FHIAY H sigfas duer
<hT GIE&TT Teh HEcaUT Shlofeil AT &l STTell & |

1.4 37 & 3R TNYAIAT:- §-HIAN HUTAAT STHFATIHT BT SATFN 3T Tohd Al 81 AfE 50
ST T GBI IT T gl 8, AN g o Shd ol Flefel T Seoltlel g dfodh TSI & faearq r oy
THTTIT T & | SATIT SeT HI&TUT FHlefsil oAl UTolel 3TaReh |

1.5 13T 3R (Cybercrime):- S-HIHT Tolchid TSaR RTET & foT g1 8id §, 5
BT, TgaTet TRy 3R iTeTese eNETerEY| 3o oRTYT & SaTa & fNT TR FIele cTawT 3R
GR&TT o T ATl BIcil

1.6 3YHIFAT EIETUT (Consumer Protection):- $-HIHY H &5 SR STHIFATIT T ITeld AT HHR
SITARRY & ST &, IT 36 BRI 39T fA 8 | ST 3T JITAFRT hr 6T o foIT e
3R g, St Rehs, Reet 3R Risprard faror & giaer|

2. AAfceh Heg (Ethical Issues)

2.1 IMYARIT (Privacy):- 3TIFdI3 & 3T T JcI T g 3R 3T T ITHR Afds aaearg |
hafaidl sl Jg GiATREd = TIET fob F Shael 3T eh ST &1 of 3R I3R! 3UANT Rt olish &
|

2.2 IRERICT 3R SHCRY:- 3 $-HIAW Colcthiel BT T e IT HIFHh TAATT=T T 3TN HI ¢,
S AT T T I § | STHFATIT o AT SATAGRT 3R TASCAT F=IT0 IGAT IEeTS ¢ |

2.3 ST I GEUANT:- HUTAAT 3TFET 3TTTThcll SET T AR T&T Y Sl 8 AT f9eT & forw 3uter
AT & | TE 3UHFar S GgATa & f9=11 fohar ST ar Ig 3= fas AT Srar g

2.4 SicfIeh HUeT i HEATH:- GERT I TSToTcer ATHAY T TS ITTAT ST AT 7 shaol AT §
Sfesh sifcien &9 @ Y 31Tl 1 $-lAW # Fferendr 3N 3TRISRT S HFATT 32T &

2.5 31T Hod [AEROT:- TeaiREH & ATETH & 37e197- 37697 ATgehT A 3T hIHT oIl AT Tl
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I TcH Flel oh [T IcTTR A hIHAT IGAT aAfcieh T I AT AeT 6
2.6 sTeholl Reg 3N IETT:- Hofl Reg 3R AT STSAIFATIHT hY I[ARTE i & | TE Teh 3HeAfcieh ST
g1 &, THaY d1TR &7 faaa=Naar vHfad e &1

>

3. Wﬂﬁﬂﬂ? (Taxation Issues)
3.1 X &1 TAUROT (Tax Jurisdiction):- $-HIHT H Tg I AT hideT BT ¢ 1o Y (b A H
ST AT, Fiieh oleT-Sef s &2t & [T 8l &

3.2 GST/ VAT:- 37eTellSel SATIR 9 GST #19] Il 8, elfehet SEH a&3il X Qan3it & qaffentor
AT Y HE Y FAFASRY T AT oAt TqoT g1er 81

3.3 g ST (Double Taxation):- &T-sh3Y Teh & 3T 9T &Y AT H hY 91T 1T &, oad
SATIR T TR §¢ ST & 3R ITARASET IR gofad giar g

3.4 f3f3cel ar T (DST):- TN T3 3Toeer hufaail o & o9mel & forw f3foree dar & oy
T BT &, T8 i JOTrell Y Fcffolel foham ST &b |

3.5 &Y °RY 3R G- FH© HUTAAT 3T HeATH I e T dlel ST H FTATATART A & 8, forad
FIHR T ToTEd BT gleil ¢ | Tg Ueh IR Yol g |

3.6 3eTUTeleT ShT STTEeldT:- BIC SATITRET & T T TATAT & UTeled Hiall ideT Bicll o, Fiieh
gferar sifee 3R THT o arelr giar g1

Definition and Scope of Digital Marketing

f3foreer a1 7 AT & gRuR it 7 sarde aRadsl 3T 8| $e¥aie, FAEHI 3R Bfoee
eheilehl o TaeRTE o 1Y, TG 319 3191 3cdTer 3R Aa13i &1 TaR f3fSce AteTAT & SIRT ¥t
T &1 5 Uiohar 1 Bfoiee AThE gl STAT § | TG 7 Hdol oITeTd THTAT 8, ST Tg IIITAT i
dfREh T IR ITEhI ek Tgdet & 81 HaTH STl &

Definition of Digital Marketing:- T3TScel FATh{EdT ag UThAT & ToldH Sedeie IR Bfoed ddeiteat
S deaTse, A H 3T, T 591, SH 3R Aars vog & ATETH F 3cqrer 3R Jan3it &

TR -9 T ST & |

I 2] H, ST IS U=l 379 JIfeId ITgehl deh qguﬁ & ToIT 3TAITST TolcWhi ol 3UATIT hcll
g, i 38 f3fSicar AR gl ST 8 | I8 URURF AT & 318 Seifded, AT
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(measurable) 3R oIf&Id (targeted) T &1

Scope of Digital Marketing:- f3fSteer AThEaT &1 a%'arag?ramas% IR saH Affea Aege Ua
Jahaileh QMRS &, ST STIATAT Y FI1AT alieh § ATgan! doh qguﬁ H A PdT &

1) T E7eT HTTCcHATEARUT (SEOQ):- SEQ g UTehaT § [oTch ATEIH A dIATSC ol TY SoloT (o8
Google) H 3T TATH U T SATAT & | SHH ATATSE T TTAT Toat & 3R 31T 3iiAs Eire
gred giaT g, for gy saaary ﬁqgu 3 Tt gl 7 gefer gier 8|

2) I ol ATHTE (SEM):- SEM H U FATIT & ATETH ¥ a9d1Se o T SoteT & MY gRomaT
# fe@rT STl 1 I8 Aot IROMH S arelt olieht & AR Sl aToTR 7 sgaar &1 qid g
YeTel T &

3) Arerer AfEAT ATHEIT (SMM):- Trerer HfSAT Tlehid ST Facebook, Instagram 3iX Twitter 3
HATETH § 3cUTGT T TaR fRaT ST § | TE ITgehT o A1 WE Hare, TR et S8 STTeTRehdT dale
3R ITHIFAT HIH FHTT il T THTA ATEIH g

4) Content Marketing:- 383 393191 3R 3TehYeh AT (sclier, dITSTT, Sohianthard) & ATETH &
AT I 3Th NI fHAT STAT & | T TR & TITTT ! FoTdT & 31 o THT do §1S hl gt
HSAT AT B |

5) Email Marketing:- SHd & HATETH T ATgh I TR, 3193 3R SATHARRT Fall ST §1 Tg Th
TEar 3R grdY adierT & fS9a amgeht & 1Y fAaR 9 ST 3QT ST GohdT & |

6) Mobile Marketing:- HISTSeT tieT & HIETH A HTeh{eaT hiall, S SMS, HaTgel ToH 3R ger
e TohehereT | <[feh TTRIeRTRr GiTeT FISTS el T 3TANT HId §, FHTAT TG A THTAT ATEIH FeT IAT

gl

7) Affiliate Marketing:- SHH 37T cFdT IT ATHTSCH I 3cUTGT T TR e o [olT HATLMA
ﬁTITSHFIT%'I ZI%'QEQ%H&]TUTW (performance-based) H@%THB?{I%TUT%'I

8) Influencer Marketing:- wﬁaﬁﬁwwﬁaﬁmwmxﬁﬁmgﬂﬁw*mua & 3c4rel
T YA T ST & | Tg U3 91 37T YT SToldT & it d o1 caferaar T faeard sHid
gl
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9) Terfafeard 3R e 3menRa ArhEa:- f3Toee Arhica # ST 1 Agcaqol T & | fafdest goq
& ATEIH I IYHFAT & cIIgR FT TALATUT fhIAT SATAT &, [oaH 98 W §715 ST Hehdll &
3R aRoTAT @A AT ST @Har B

Traditional vs Digital Marketing

Traditional Marketing:- IRURe AThIET ag uishar & fwe 3curer 3R Ja13it &1 JaRr
TPl ATETHT & TR fHAT 1T &1 394 B Afzar, cohfaee, A, gt ik s 3o
ATAT T 3TN FRAT SITAT & | T§ Teh SATIh 3R ol FHT F 3GANT H 37 arent geufa §, 3 fadw
T ¥ TATART STTRT F THTEY BT § 1 gTelifeh, SHHA ITHIFAT & Ty Arerr Hare, DA gar g 31k
IROTAT & ATIAT HfdeT Brar g1

3ETEI0T & &9 H, 3@IR & AT o1 I1 At 0¥ fAATIsT 5o e IRIR HAh e T & 3iddd
TS

Digital Marketing:- f3fGieer AT ag ufshar § oa# sexate 3R Bioes areg#t & sIkw
3carer 3R TQT3TT T TR fohar ST § | 39H dedTse, Arerel HIfSaT, T o7, $Hd 3R Alsd
TCH A 81 & | T§ 3MYfaeh 3R ol & fAH AT g1t arell ATCTH &, S cHIHIT ' AfalcT Argeht
T T 3R AT ek | TgTY hT AT T&TeT AT & | FHH STHIFAIN o TN &T-Ih Halg
319 81T & 3R aRomaAT & 3 & AT ST qRar g

3CTEUT & & H, HIRreT AT =19, IETe T faaTaet 3R gHel GARNT fSiaree Arhiear &
37T 37T &

Aspect Traditional Marketing Digital Marketing
CICIG farTaet shr emerd & gefer ool F5Te & |rY 31T oerTd JHTdT
TR Tehe BT HAR aT-cRT HaTaTcHes HAR
tlg’?_laT Htanfore &3 T difad AT § R dRah qga
AT ROI &I ATYT HhideT & JTer-crsA Tageivor 3R AT Jeg aiome
g AYRoT A9 dfaid gdied T g2 fasrster

gfafrar gag fodfaa gfafear JcarTel UTafehar 3R ggafarar
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FLEXIBILITY  ®ifAd atyu faseq 9 A JTA-TsH F AT & TNAT fFar 51 Thar g
SIS TEC T SUTEATT & HROT 3T TaRard AT T 0T 3R Clehie Hr faeaasadr o
fareaaetaar TR FTar g

Digital Marketing Mix and Buyer Journey

fafoee AThfEsT & &7 & caaar Il # T T & T Tar WA &7 81T 37cad 3aT+ &1 39
Heet a1 I3t AThiear fed” 3R “IR—R Sieil” & Ageaqol aURoNT | Bioiee Arhider faag
g STl ¢ Tob Uil 379e) 3cue, Hed, TR AR faawor 1 f3foies Areas i # $& wegd Sl &,
e TR STif 5 TS # Aag T § o aree @G 0T e fohet- et aRoT & I &1

Digital Marketing Mix:- 3fSeer ATRTET AT 9RURSE 4Ps (Product, Price, Place, Promotion)
o1 3TYfereh &9 8, oI f3fSieer aTara]or o 31TaR 3eTeh el fehar I & |

1) Product:- f3fSicer AT & 3cure shaer #fifcies a&q 81 718! dfeh 3Toee dar, §-g94, tor
3ie oY Y A B
37TeTelTgeT Tt TR 3cUTE ohl 3HTehteh & H TEI el ITaRIH glell g, SIE:
i) faEga faazor
ii) 3T 0T aTell TE
iii) SYf3AT AT
SHY ATgeh Pl 3cUIG I THSTT H AT 8l & 3R 3HPT [A2ATH FedT g

2) Price :- f3f3icel Tolehid W H{ed ferefior 3rftren gfaeatt 3R areslt giar gl
Mgk AT & AT JqHISCH TR FAAT T Jelell T Tl & |
SgTIIT Ui i) BEp3e
ii) 3T
SR GIEE R EIREl
T 3T AT § dTfeh ITgahT T 3R N [T ST Toh |
3) Place:- f3ToTcel AThTEaT & “TUTeT o1 Y HTeh geplet e afedh ieTellsel Celchid Bl ¢, Sid
ST, S-HIAT e 3R Aaso vog|
Ig AEh! Y 24x7 FE1 W 1 TAGRY et i GIaur yeret w8, fFwd areir &1 fear dRaw

TR deh gr ST g

4) Promotion:- 3faicer ATeT#AT 3 vaR & forv faffieet dehsitent 1 39TeT foham ST &, S
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i) Frerer ATSAT AT
i) T SleT JTTCcATS AT (SEO)
iii) SHeT ATHICIT
MEIGGIEGRCEIRG
g JaR 38 dféd (targeted) 3R AT gidr g, o/ ad dgaX IROmeT Ired gid £ |
5) People, Process, Physical Evidence:- fSToieer AThTET 7 4Ps o 37eimar 3Ps 81 #AgcaqoT gid &:
i) People: IMgeh HaT 3R Se¥arersT
i) Process: 318X 31X f3elia3y & ufshar
iii) Physical Evidence: deraTge f3airsst, Reg 31w ¥fdar
4 HefY AMEh 3eT8Td T G Telld & |

>

Buyer Journey:- SR ST dg 9ihaT & [TH U a1 fohd) 3c9Te & SR & TR 9Ted &hdal &
I 38 TliewT 3N d1e & YT Tshar &et oeh & Taffiest TROl & e ¢ |

1) Awareness Stage:- 39 TUT H Mg ol 3Yail HHATIT AT TR T TgATH 8T g |
ag STeTshRT WiatdT & 3R A RAercul & I & FATeTer dhY AT FIAT &
IgT HUTAAT soltar, Grerer AT 3R AT F ATETH T AT T €T 3Th I HIaT &

2) Consideration Stage :- sﬂwﬁmﬁfﬂmﬁmaﬁrwm%aﬂwugmmaﬁr
SHITRIRT AT & fob PleT-AT 3cTe; 38 foT Ted IUYF &
EFQ'@ITITETTW:

i) SIS SAT

ii) R,

i) defell (comparison)
& ATCTH T g I gATTad e §
3) Decision Stage:- Ig 3ifad TROT 8T &, STET ATeah TG, &1 [0 AT gl
S0 THT hU AT

i) B3

ii) ShY grTeT

iii) 3T
ST TG T TG & foIT IRT AT B |
4) Post-Purchase Stage:- aﬂaasammasraﬁraqa dgd Hs(—qqc\ui grar gl
319N UTgeh HJSC I &, oY T

i) QERT T{E FXaT §
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ii) HehRTcH® Reg &ar &
SOOI ShUTTAT Sl 3THT AT 3R AUIE YeTeT el AT

Inbound vs Outbound Marketing

MY foAeh ATHIEIT b &1 H JTEhI Teh TgTe b &l THY TICCHIVT §—FAdN3S ATTET HR HT3ea33
ATk Wmmﬂ&qw Mgl dIoh @?Médlﬁ (push strategy) I TR &Y, Igr
f3fStee a1 & arrgent Y 3THT A (pull strategy) TR 378 SR feT ST 81 37 @leil EfSeenion
I 3¢C2T HHATH 8, 31T TshY a1, Afehat SoTah clich, T81Ta 3R ATEeh 3HeTeTd 3TeTT-3eTT Bl & |

Inbound Marketing:- 379138 ATh T ag WA § ToTH cTaarT ATgh! i 3T 3R 3T
Fec & ATEIH I 39T 3R RN FAT § | STH ATgeh TIT SATeAhR] Eﬂ\—rl?rgtfqis SED qgudl g,
fSaY I8 T “pull” 3R giSeahIvT S STar &

58 geifcl ¥ scller, Jerer #ifSar, SEO, NS HR $-goFd S ATEIHT ohl ST fehT SATCT & | SEHRT
HEY 3T ATgehi 1 RATETTT iaT, 3eTehT FHEITHT T HATETT o1 3 3oTeh AT AL quT Haey
TR AT BT B |

SSTd138 AThICIT GIeIehlfeleh YOI g, oIl YR-ER 513 1 faeaa=iaar 3R amge fosar (loyalty) T
JoTal &1 STH Mg & T &T-a bl Taie, GH 8iaT &, g 3aehT SITdl I g GHSIT ST bl
gl

SoTST38 HTh (e dT oh olTeT:-

i) FoRrIc:- SAAST3S ATKIET 3FER I3 AT T JoI=lT H 378k FhBRICT gicl & Fifeh T8
At ¢ 3R Hedars el a e 91 Higd gl & o faffiest devall ) are fomam S wehar
el

i) foeaa=lTar &1 [AHATUT:- SAAT38 ATHIEIT STTHTIT I 3oThl oATard TSI o T faeard 31k
TIREHAIAT o1 7 Heg AT &, 376 HeddTel SleTehRT 3N HHTLT JeTel shich il 3eTehl SIEl
3R gEEIT3 T FHATETT A & |

iii) G HEHTITAT:- SASTIS HIHIEI ofT&Tc Gehi o ATY 378reh TN 3N acTelict T 3eTAT
St g, FFaifer Ig Oy Al 31 T ST W higd gt § S 37 forw urafaies 3R agrae gl

SeIST33 HThICIT o SThdTe:
i) T 3R & Fr 3T dT: SANI3S ATh eI F TRUTMH THolel H AT 19T Tohdll § FAlTch SHh
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T cagarat 1 U 22T 937 Sa1e 3R SATASPRYT & Uah [aaT1T Ad & FT F JTaSaT TATAT et
I TaeThdT &l o |

ii) T [T SAATIS ATHTEI H, STTHTT T ATaTcT GNehi o HIY STcTdled & HHI 3T 3T T
S AT AT £ |

SSIAT38 HTeh (e dT Sl fAATATT:-

i) ATgeh T §1S doh qgtldl g

ii) She ITUTRA 3R Hed TGTeT Shlel aTell 0T
iii) e ST H GreiehlToleh JIROTIH

iv) ITgeh & ATY Holgd Hael THATOT

Outbound Marketing :- 331338 AT ag IeHTd & FTTH FTeAr A T 2Tl T ITgeni
?—IEFW% ATg IATEh ST HART Y AT Aal | TG T “push strategy” &, THTH SIS SYHFATHT T
€T 3Th T et & o Tl & & g aar 8

fohaT STl § 1 I Tefal it IROTTH ot & F&TH glchl 8, oifehel g IR g ATeeh! ! ST
(interrupt) ST &, Tl O SH eI @T X ohd ¢

3T3EHT3S A I IRAR AT T HEI MR TET 8, olfchet TSToTeer Jar & g@ehr garmaeierdr
% §G cIch e ?%wﬁ?mmmﬁﬂﬁﬁﬁwﬁmﬁl
3T3CHT38 Ah T ol [ayard

i) Y ITEh Ieh TG TETH &

i) Ta=mgeT 31 gaReT uT 3menia

iii) cae IROMH eifeheT 3T A9Td

iv) TohcXthl HdR

3TT3CET38 HAThIET oh oITa:

i) TRl 9 AITOT: 33133 ATh T cTgaTAT o dIfara g2l & aTer 379 §aR & Ferlt 3R
g &t i e i gt aar g

i) e IRUTH: 313138 AThCIT A caiXd TRUTH U &1 Tohd ¢, FAiTch cIdaTT hel AT H
I I&IT H cehl deh q§u b gl

iii) SEAX TeAHIOT: 33138 AThicT caaamrr o1 fafArse FaaifEadr ik dtanfors a3t a1 aféa
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Y T ITATT & &, ToTad fa9oTe HTHATAT hr geraeiiorar 7 GUR e H #Acg el Fehdll ¢

3MT3EHT38 AT & JhdTeT:
i) @It faage IR et 3R faaRd 36t T JRTT & SROT 13138 ATh T 3TFAT SAI3S
HArehfear T 3if8e A g gl
ii) I HEHTTINT: HTSCATIS ATHICIT AN SAATIS HIhICaT shT Jelell H A HTeh¥eh T ge¥farea
g 8, Fifeh T ThaWhl TR W ¥R LT ¢
iii) S faRaaeAadT: AfeTd Gl GaRT 3T AT Tl A AT IR FRITFHE AT oI
ohdT &, FAIH 30 37FIR cWelcTol 3R cTTUTThRT & &I & 2W@T AT & |

Difference between Inbound Marketing and Outbound Marketing :

S.No Inbound Marketing Outbound Marketing

01 |UE STHH UTGhI ol TV AT 5| Ig feal &1 gtarg v {9 3 sear &

02 |38 ATgh ol TRl & ITHR fI@T AT & | | 3q 3cUIE I ITARIAAIN & @R forar

IRTE

03 | Tg e HolFul T Uk BEar ¢ Ig e e o ITHET &Y 1T T ¢ |

04 |38 #As AU dheileh 3T g SATAT B | S8 QAT AT Teheileh 8T gl ST & |

05 |3s1a133 AThfeT g&ir gl 3T3ca138 AThfes Agal giar 1

06 | 3AST3S HATeh(CaT I "HIICHh HATICI" & | T3CAT3S AT Y "JRT ATK{E" & ATH
ATH T T ST ST B T Y ST ST &

07 | S-TaT38 AT &, HAIheI Ageh A HTATA | 3TIET3S HAThieaT H, TAYUTARAT ATgeh
gred T g | CNBRETGINS

08 |SHH cleR™T HUR &I Fiaur gl SHH ThaPT TIAR BT & |

09 |zg# e ad e enfaer &1 SEH Hoeh Wit {fehar anfAT B

10 |3 $HT 3T6I0T selleT, Terer HIFSAT 301 | $Hb Fo 31601 3Ecel faamae, Edr
gl faratmaeT 3nfe €1

11 |38 f3oteer AT AircdaR 1 39AlT | #ifcien TaaATaeT & FeITe ohl AT Yotlcirgor
hlah AT ST GohdT g | gl
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12 | I8 3UANThl HeJ8Td Pl dgR ST &1 | TE SUANTehcll 3Te]8d H STET STeAT B |

13 | Ig fafdse golent & AT & g AT G2l & fov g |

14 | %S ol T IUASUT § 319 G & AT | 3M3car3s Arhider & forw 08 3ueor 3R
QY 3Uercl TTHIAT T TT AT I | TILeIoT 3Tcrstr o7ET 8 |

Y ST § | 316138 AThfedT o follT
ATl e 8 3UcTst & |

15 | QA H9H & HTER, ATgeht o A SIS | ITSCHTIS HAThTdT &l 3TN T TehaT STl
Y SIITEhCT IT TRAAT STl o fAT gl | AT STl 31T9eh I 3194 ITANIThcAI31T
HATHTEIT IT SAAT3S AT T T 3N fore o w1 g1 3R 9 358 aRfAT o &t

foraT STTeTT TR feret 3cuTe @liea & T IR &
16 | 2RI T AT TRV Flel & ToIT fAUUTeT | TATgeh! I WIS & fIT TS R & AT
YT T T TRTS & YT T | farquTer TOERTAT T <ARTS & 3TN HL=AT |

Search Engine Optimization - SEO

f3TSTeer o1 A geteie 3UAIThaI3i T HEaT A & 96 TET §, iR JrfRrshier ST fendlr off STTarehriy 2
3T T Wit o TolT T SoleT I YA d & | T H ST o TolT Tg 3TaLTh & oIl & 1
3oTehT ATATSC TY Solel o URUTAT H 39 TUTT W @S ¢ | 38T IThaAT ol T SoTeT TSI
(SEO) gl ST ¢ | I TSToTcel AT EaT o Ueh HgedquT 39T &, Sif ASTHIST shl TACT (visibility) 3
¢fthep Jo H FEIAT FAT R |

Definition of SEO :- T 3ol JTCcHATS I dg UiehaT § Torasd ATEIH ¥ fhdT dedrse a1 dedet
P 3H TP Hogqgmd (optimize) foraT SITaT § foh a8 T o1eT & 31R{f® (non-paid) aROTHAT 7
3T TUT 9TCd L Tob |

T TG #H, SEQ T 3602 JTHTST I 3H RE AR el g Toh oTd 3TIThdT fohdll faoT &
T TR @, A T T dadge Iod W ewrs ¢

Components of SEO :- SEO Wagmm% g [Affea dopaten! 31T TWTcHs ded
IECGES
1) 37/=T-UsT SEO (On-Page SEO) :- Ig deATSE o 3 foht Silet aTel GURT & He T &1 3HA
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i) PIaS T Jar 39ITeT

ii) Ak (Title) 3R AT &aq 1 3eTehele
iii) 3T I[OTqT aTell Cd
iv) URL TTIT H gUR

3HTeT-UST SEO T 362 ATHTST I 3UTNTehdT R T Solel alail o oIt THASTA T TATT & |

2) 3TH-UST SEO (Off-Page SEO):- I ITHTSE o AT FI STl dTell ITATATSIT & HETOT g

HET & § $HA Jehfolerd (Backlinks) ATTAST B §, ST 31 daHSCH U 3MTUhT JGHTSE hT 3R 37T
gl

31fereh 3 IUTaETqUT Sehfeiere daaTse i faeaweiardr A Ifeher 1 serd &

3) dsithl SEO (Technical SEO):- g JTHTST T deheilehl TIIAT H T &, foad ad Sotat
3T & ITTTSE I it 3T 33T X T |

sTH AT 8

i) dFETSC I I (Page Speed)

HEGIEIECRERINESIES]

iii) @S AT (Sitemap)

iv) SSL qIam

dehetiehl SEO JEATST & el 3R 3UANIThT 3He37d Sl ST T=ATcT & |

Benefits of SEO:- 1) dsdTse ¢fthes 3 gfhi- SEO & ATLIH A ATAISC T Sofel H 3o T
qTed AT g, Torad 318 3UTTehdl dadse W AT & |

2) ST FATET (Cost Effective):- Tg U8 A=Y T Joiell & o Trlioll g1cll o 3R & FHT h
JATH Tl T & |

3) &S ATHAIAT (Credibility):- 3Ta 3T aTel ITATSE T IYANTHAT T [F2aE@NT A &,
fora §17s &7 yiasar sedT

4) SR 3UGThdT HeI3e- SEO & gl daHISE ol IUANThcll & HeTehel SATIT STl &, Torerdy
AT 3R 37787 Sge BT B |
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Challenges of SEO

1) TITAR Teold TeaREH:- T ol (W Google) 379eT TeaNREH Fl FHAI-FHT W geod 38d
& forad SEO (Ui &Y 3193¢ et Usar B

2) 3Tg IfaTay’:- ARUT Hrasd W Yo FLAT HidT gIdT &, FIITh Bs HUHAIT 34T & TolT TITH
T & |

3) HY ol dTell IfshdT :- SEO & TRUTH Xl 781 [Held, Sfesh ST T\ AR &F &1 3raegehclr
g gl

Importance of SEO :- SEO f8foieeT ATHTEIT sl Ueh Agcaqul 30T &, Fifeh g cITHTAT !
T 31TaRed [TATI deTd & 318 ATgehl dob ‘-I?_;tlﬁ H Aee FAT & | T o shdof AFHISC T
YT ST §, Ifoe ITgan! o AT faeary 3R gaer ofy Teanfoa aar &

Search Engine Marketing - SEM

f3foTeer ot 1 |1 Sotet Tondll off SITeTehIdY, 3cuTe AT HaT &1 WieTo! &l YA ATLTHA o oh o | W H
AT & fIT g 3TaeTeh &1 STl § Tob SeTeh! daHTISE T Soiel & URUIAT H GHE T W) fe@rs
&1 T SofeT ATHET (SEM) ST 36T I I it T Teh TFHTET 0TI &, foraess Areaar @ 93
faaTa=t gaRT dedTST Fr TIAT TEls S g

Definition of SEM :- T 3o AThIET ag Uiehar § ST T STt o ATETH § deHISE T
AR -9ER fRaT ST &, fads &7 & 93 faarasit (paid ads) & g@RT, dTfeh deaTSe 99 IROTAT H
MY TIFT R G@s ¢ |

T 2Tsl #, SEM Teh VY dehetieh & forgd Fufaar @2 goiet W A9 ¢t 319+ 3caret ar Jaraft
T A Al TFeh Tg T &

Components of SEM :- SEM &g Hgcaqul dedl I M gidm &, i fAera Ueh werrdy Arhfear
OIS ST & |

1) Us I faAG (Paid Search Advertising):- Ig SEM T HET AT E, oras Fufaar a9 s
9T faarger & €
ST IS STANITHAT [FHT Hras & TT AT &, df 399 F AT a9 o IR @ 2 &
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Ig “Pay-Per-Click (PPC)” Hisel 9T 3R BT 8, ST8T [a=ideTeralr &l sharel ool $7aTclTel &hieTT
BIdT & 319 IS 39AIThdl (a9 R [Felsh LT gl

2) H1gS TFT (Keyword Selection) :- HET hTas &1 T SEM T Hheldl & [T 3cdd Hgcaqu!
g | YT 37 AT T TTT LT & Toloe STl TaH 3T WiaTd &, dlfeh 3oTch [aoT9eT Fer
Geehl b I T Toh|

3) faaT9sT fAATOT (Ad Creation) :- 31T¥e 3R THTET [AATIA SATAT 3TILTF BT & |
SHH AMAT gl 8-

VEIER EAINED

i) Tgse faavor

iii) Call-to-Action (CTA)

3r=oT [AamgeT 318 fFaie 3R Fegaid greg Far gl

4) Jf37 957 (Landing Page):- & 39dTeTehdr [aaATdel I [Fereh sl %,Eﬁagmﬁawqg’am%
39 T 9T g €

Ig UST 3UARTHRAT & fIT a3, s 3R 39T 7 39T i1 A1fg v, dife ag &g Ao o
T |

5) STelt 9fshaT (Bidding Process):- SEM # faaiTdeT iG@met & forv shufarar Hrasqy av diell eemar
fSTEhT STell 3R J[UTAAT TR ST BT &, SHHT AT 3Td TATA R @A & |

Benefits of SEM
1) el IROMA (Immediate Results):- SEM & HATEIH & doHTSE I Xl T Golel & 3T FATA
WTC g1 AT 8, forad QR ¢itheh SecT g

2) SifeTeT fa9uTeT (Targeted Marketing):- SHH 3UTATehcll &l olleheled, 31T, T 31TTE & TR T
faraTdeT feame S werd €, forad AeT amgeht e Tg T Fotcll ¢

3.) ATYIAT (Measurability):- SEM & g fafafe sl AT ST TehdT &, S8 [Feteh, SFURTT 3R
Fodordd, 'FTd N I S§I FATAT ST FhaT g

4) §TS TICT (Brand Visibility):- I3 9Rom#AT 7 MY T2re7 o3 faamga fews @ s & ugar= 31k
T AT FEc g
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Limitations of SEM

1) High Cost:- SEM & oRTAR AT Tt o [oIT &7 T T U &, [Srad Ig HGIM &F v
gl

2) 37EUrAT 9RO (Temporary Results) :- S8 deh fAaTdeT TTT ST &, O deh gl TIR0T fHerd
¢ | TaTaet &g gid &1 ¢Ttheh & g1 SITclT & |

3) 9TaETT (Competition):- Sl Shiasd X YTaeadlT 3T gl &, [Sad siell 61 H1Ad 56
ST B

SEO 31k SEM # 3[R (Brief Difference):- SEO 3R SEM It T o7l & HEfAd g, aifehed SEO
IRIAF (free) St OX 3MTRA 8IAT &, STaTeh SEM U fa=T9=T O 3eRd gidr &1 SEO & gRomse
-4 TRl §, STefeh SEM e IRUMH Jeled el ¢ |

Email Marketing

f2fSee ardhfesr & RAffea ArtTaT 7 SAT AL e T 3rcad v 3R wceT (direct) IR &7
Y &1 Selaie 3R AT 39ATIT & daet & 1Y, STTHTT 3797 ATgehl deh ST TadaTd m@rq-g’aﬁr
o oI SHel &1 3UANET Tl § | Tg Teh VAT ol & ST o shelel 51U FATgehi ol TSl T &, ST ILTel
gl & {1 FY TATC T@A H 3 Ageaqot sifAenT Rarelr &1 & ot 3R 3= yeraeierdr &
$RUT g BIC AR §3 Glal YhR o I H STk ®9 H 3TN fohm AT 2|

Definition:- $Hdl AThicdT ag UfehdT ¢ fora# fondly cTqaTT GaRT 3791 3cUTal, |ar3t, 3THd ar
SATARRY ST AT AT GHTTAT TR b SHT b ATCITH T FAT SATAT &, AT 3o6 THIN [haT ST
Heh, STETRS TohdT off Heh 3R WG & folw AR Toham o1 T |

T 2sal A, TE Teh SRRFC ST Hegfaachelel deheileh ¢ [T HH shusil 3R aITgeh & o S8l &
AEGHA ¥ Heer ST fham S & |

Working of Email Marketing:- $Hel HThieaT Teh Geaaeard Tishdm & HIETH 4 1 Hlcl ¢ |
TY Tgel AT ATgent Sl A HaT (email list) IR I ST &1 S a16 3¢ 3eTeht T 3R
SAAEIN & TR YT 3eleT-37e9T THg! H fIsiaora famam Sirar 8, fordy Qereieers &gt Srar g

% 916 TPV 3R 3TARN T aTel SHA IR RU AT £, FSeTeT 3T, SITART A7 37916, &
ST TR ATTAS B & | A SHA FTicled Todl 3l Hee 8 Aol i1 & 3R 3eleh TGl 1 39T YT,
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Types of Email Marketing :- A AR faffieet Iecedt & forw &1 STl & | 36H YA $H
QAT 8l &, T8 3curel 3R 3Ry T YR faram SITdT & | 3Teh 3TlTdT eloterelaol 58 $Y 81 &,
S 3TST e 3R Raed|

TgoTelcy SHl o ATETH H fAITAT 39T 3N SATeThRT AT I SITcll ¢, STa{eh dofehd SHl 7T
ATgehl 1 §ITS & TRTIT el & foIT ot ST 8| T8 F JehX I1Tgeh el ol Holgd Sellol H Heg
gl

Advantages :- SHe HATeh (¢ dT ol & F3T AT ST T oo 3R 3= gaafierdr & | Ig saaaray
T TN JTgehT TFeh Tg el T FIILT 4T &, A8 A TFAITT TR FHT gIeTr &

SHh ATCTH A IRUTAT T HTATAT § AT ST Fehl &, S Toh Tohcdel @19l of SH ol @lell AT 38 W
TeFoTeh TohaIT| Ig ATeeh HEHT ohl AT TTTdT & 3N 1S STec! 6Tl H Heg T & | $Hh e,
I DI ST & foIT oY 37 3yAeft § Fifer s@et 310 fAaer &y 3maezerdr 781 gidt|

Limitations -méﬁﬁﬁmqm%mmswmﬁﬁ%ﬂ $S TR SH TIH BlesT
H Tl ST &, T 3TehT W37 vl g ST & |

ITe SHel T AT ITHYF AGT &1, Al ATgh 3 ARG P & & | SHb 7Tl JI TS SH
AT ¥ ATEh WA 81 Tohd 8, foTEA 5115 T BF W ARRIcHS THT IS ohdT & | 3T MYATar &
Teh HgcaquT Fiar &1 fawar g

Content Marketing

f3fSicer ATRIEIT & S J91 H ITHNFATHT Teh Tgd=T & ek ol § Teiel I & | el 3cTG T TR
AT 81 JATC 78T I8 91T §, Ffodh ATgehl T HeddTs, 3TN 31X T ST Tal e &Y
3T g1 I1AT § | ST AR Bl heT AThieaT el STicll o | Tg 3 forer AR {EaT T Teh Fgeaqot
R &, S gt & T f32a1d (trust) 3R EeaTfeale Y (long-term relationship) ST T
higd g 8l

Definition :- S ATRICIT g 0TI & T Tehdil SATHTT GaRT 3Tel ATl ITGhI hl TR
hist, 37 Si1sel 3R FATT T & TIT 3TN, GrHTeTen 3 Hegarst shee T AATor 3R faeror
ThalT ST & | SHeRT HET 362 T Tshl O €ATeT o oh SoTT FATGehi b SITTehT Gehd SaTehl 2l
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3R Rearg shaar gar g |
T ersel H, Tg “foshr 18T, afcs Ao varT atal” W 3menia Arhfdar gftehior gl

Nature -WWWWW%WWWWW@W%I
g ATeh ! A TG o TTT AT AT icll, Sfoeh - 3 515 & 9 3epi¥d A ¢ saa
TRY8TT, ST 3R HARSTeT bl HJoleT Bl &, FTEd UTgeh TaTHTideh &9 A SIS Y 3 JTeh N gl
gl

Types of Content Marketing ;- &hce AThicaT AR 4T 7 Fr ST &1 ST salior 3R 3Ehed
TS BT &, S STANIRATIN Sl STTABRT Y&Ted B & | NS e AT & FAT H HaH TGN
AT T T &, FATTh I5 31U v AR TosTs 7 31T eI ¢

(7]

SH 37T SN therd, AT HTSAT Aee, drseree AR $-gara 8 side AR & Ageaqul &9
| I ThR T 36S 2T 3TcT9T-3TeldT ATEh F3T hl JTeh VT eIl BIT ¢ |

Working :- ¢ AThTET Teh TToTeATaIc el FTohdT & ATETH 8 I Hidl ¢ | TIH Ugel olfaid Geeh!
(target audience) T SRRAT 3R FAT T GHAST SATAT B | WWWWWWW
ST 8|

g Hee [affieaT Bioee colewie oI daarse, Trerel AT 3R S & ATETH F Teh1Trd fohar
ST &1 TR 3Ech weeleT T Aot faram SITdT &, S S ftheh, Taletde 31X shoaale, dTfeh IO &l
3R SgaT 97T ST T |

Advantages :- e HThTeIT ol U F3T ITH I & [ T ATgen! & IrY faeary 31 [eagaaar
TU1T AT § | TG §1S T 9gdTeT (brand awareness) ST H #AeE ldl § 3R od 7T dsh AT
STl 8|

S8 ATEIH F deTge W 3TEfforeh &ftheh dgdl & 31 SEO # GUR 81T §| T§ IRYReh Taaid=it &t
ool 3 & olTaTel 7 378k T aRuTe et & 3R amgeh fovsar &t Aslgd Hich B

Limitations -mmmm%mmwwaﬁml g Teh AT olel
grelt IfshaT & Toras faRaR 93 i 3maegshdr gidr ¢l

3T UG ATeT hee TR el GATATIOT BIeT & 3R 58 ToIT faRIS=Tar hr HTaegenal gid ¢ |
mm,maﬁmasww’ra%qugaww oft HfeT Y ghar gl
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Affiliate Marketing

fSfoteer AThiear o 3meIfeieh Jo1 H AT 379eT ScuTel X FaT3HT b1 Tgrar oot o forw fafdres
3TAATST TOTAAAT T 3TAET FA &1 SAH F Teh 3 oAlah 0 3T e 3menia
(performance-based) T0TITa Tithforue ATRET & | I8 Alsd ufaar 3R safeaat =t & fow
TR 8, Fieh SHH chaol TRUMH (sale/lead) & TR G T TehaT ST & | SET SHROT Ig
$-FiAd 3R Bfoca gt # ash & AeRAa e wrel

Definition :- TfTeIUC HAThICT dg UThaT & ToTdH Ueh chiad (affiliate/FHIeX) fhaT U=l & 3cdrE,
T JAT T YA AT § 3R ST 39 JARIT & ATETH F 1S [9hr I1 1 (sale, click, lead) giar g, ar
3 FHHRAA & & H 3Tl fohaT ST B |

Tl ASal H, Ig Ueh VAT Al faatards Aisel & forae TACT gERi & 3cUTg S SHhaTeled AT
gl

Working Process :- Tithfoite ATh{esr U caafedrd Ufehar & &9 & 1 Tl § | a8 gl o=
379 3c9TeT & foIT veh vihforue Mams grc & 31K s I Sisdl §1 Icds Uihfaue & v
ey ol (affiliate Link) T SATAT &, ST 39T g i ¢ HLAT & |

SIS IS 3TARTHAT 39 foldh I fFeTeh dieh 3cdTg WG ¢, dl e 34 foshl &r d@e
A 315 & 3R 38 Falterat veret o Sra &1 58 gt wfshan & et qeheiier 3R eIt (cookies)
T 39T fhaT SATAT B |

Types of Affiliate Marketing :- Tfthfoiue AThTET [aTHesT TUT H ST AT § | STH 3TA31c<s
ufthforue AT i &, TSge YR T 3cuie O Fhis WeT T 78T aiaT|

SHh 3TeITaT Neles Tihforue AThE gIdT &, ToaH AT 379a 819 & TfAd 3cUel ol TR hdd]
g1 TR YR H SoTdiecs Uithfoiue AThEdT 31TdY §, forgs yaeX TaT 3cUTE T 3TATIT hich 3THT
TR &dT &, Torgd 3uierdr &7 3y dear g

Advantages :- TthfolTe ATHTET ST T I5T 1 g & o STH HUTAAT T shdel YRUMH & IR
TR $ITCATeT AT ISl &, ToTEH ST T8Tel ATh e ar Hard giell &

UThorted o folT I8 9 & 311 1 3707 A8 ¢ | Shufaidl sl SOT9eh HAThedT Aedsh THeldl g,
mmmﬁ@mﬁlmmu@mmq&ﬁ$maﬁﬁmaﬁmmﬁl
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Limitations:- gTelifeh I8 Alser FeTdT &, oifehet S8 Ho MATT 8 §| S TR Teld AT HHG TR &
HNOT §1S T ofd gHTiad & Fhahl &1

Tfthfoved s J[utadr 3R Teeiel W G=0T T@=T H el BT & | $Heh 37erar I ftieh gfaeaei &
HROT FHNLNT 31 7 31TERAT Y STt T AN B

Influencer Strategies

fefotee arehicar & 3merfoie ot & 3UNFAT3iT & TAOTT et shr Gfsham 9X Frerer #ifSar 3R 3ictelrss
cqu?dcq‘ia:rqu YT USAT ¢ | U STTFdcd Sl 39T B3 & eddeR, I 3R @i o &
THTTA S &, 3o6 SeTlUHT gl STTdll & | STl 3T9eT Scuar 3R Qar3it & Jan & forw go
SeFelUHY T SYATIT Ll &, ToTH SeFe[UEN AT heT SITcT & | SH T0TeAl ohl 3G SIS T
faRaEAAT SerT 3R A& ITgehl TFeh FAT TG FeATeAT B1T B

Concept :- S=FIUET AT Teh VY T3ToTeer ToNTY § Toiee si7s fonedt aerer #fsar seoreuar
T e ThUET o ATETH 3791 ScUTGT &l TIR AT § | SeFUaR 9= 3781, Reg o1 FaIRIeTer
e oh ST 79T BIcl3 Y THTTAT T &, TS §1S hr Tgre 3R FshT gt seett &

Ig T0TEHTT 58 FAGHIT o) MR & o oileT IRAReh faaraeit bt Jofelr 7 fehdlt eRIaHe caferd &
TAHIRer X 38 fgeary e &

Types of Influencers:- $o-la|"(:j)ki'{-|~{'(| I 35Toh BII3Y ahT T&IT 31T 9919 & 3mR 9T A= Sforay
H gieT AT gl

Aol IR ATSHT SeF[UER DI Afehed HcTTeh Tes ITSTH & HIY HTH A 8, STdich Hshl 3R
HIM TR 3 FATe T ERIT Ieh g I ¢ |

Aol Sere TR JTeeh caferdaTd 3R TaRaEAT A ST &, STafeh A S Fe[UET SIS I AT

Ugdle U S g |

Key Strategies:- Wmﬁmqﬁﬂﬁ SeFeIUER ol T frarSTarg, ST sis &
ITEIT G2TehT & Hel WIT 81| Sk dI¢, TISC ITHATT 36637 (campaign objective) dF fohaT SATAT &,
S S8 3TAWRH, oIS ST AT fshT Tom|
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SITSH SFe[UER & HTY AT hiT IR X 8, [SHe Wisere ey, setaliorder difsal, Tery g
T ATST VAT ATTH & Tho & | SHb TTY & WHiAH ¢ fohar 8ff Fr F7rch &, o Tet warersie, [Fors
3R Fedeie Y AT ST &

Advantages :- S8 J0TAIT &l TS S5T ATH IE & o T§ STHIFATIN o o 3T T T 91T
3o LA § | AT SeFAUHE T Ueh HIATY AT Y Jefoll 7 3170 [eawsia At §1

uga@@rqgaﬁasﬁﬁmﬁ%ﬁw%&ﬁmﬁrgﬂaﬁﬁmﬁmﬁqmﬁ%lsﬂ?
37CITAT Ig e i HTeh FTehideh 3N 3MTehdeh FaATcl 8, [Tad TisHe searg |

Limitations :- §Tellfeh Jg I0TAITCY TN &, offehet 3 s TATT 3 & FET Sl UER hT T
YT Geitc ot grer 8|

hefT-hall theh B3R X eholl TaloTHE o HRUT HTHAT hT 0T T &1 Fehell & | SHb
37CTAT 3 SeFC[UEY T GTAR SIaAT AN 81T &, ToIed BIC SIGHIAT o [T Ig TSl &1 Hehell ¢

Creating Digital Marketing Plans and Campaigns

317aT & T3ToTeel a1 & el 8t cTad shT Foholcll Shael 3cuTe, AT el W (w8 S18T antcll, afesh 50
aTd W &7 [N AT £ T ag 319 g dchﬁquml g1 38 fAT veh gegaieyd f3fotee
HTH T TelleT IR THTAT HAA T TR glch! & | F3TScer ATKIETT Tallel Tah Srefepiferen 0TI
gidT g, STafeh e forelT fadly 3ggedr &t 1o Xt o folT 9a1Ts 915 3reqahiforsh ifafafer g g1
aleil fAereht SIS T TgITet, ATgeh SIsTd X Taishl T Salel 7 HgeaquT ${fAehT fHerd &

Concept of Digital Marketing Plan :- f3faicer ATh{Ear Collet Ten faEd T Toriifdeh c&araet gl &
oras g a3 forar S1ar & o Fueiy 9= fBfoiee AregaT S dearse, Aierer Afsar, @ sa ik
SHE & ATCTH W 3H9e wAfETcT FTgehl Toh hay Tgof | ST ST faeor, o fuior, srsfe, deter
T 3R U AT T ufshar enfaer g g

g Tellel STTHTY T Ueh TS [T T&TeT el § 3R Tg Gl TRad el § fob @elt fBfoiee
afafafear ueh & 3¢ 2d i 3R FHigd &l

Steps in Digital Marketing Plan :- 3T5eel ATHTET ToTe SaiTer T 9fehar e Tefad alie & T
ST g1 T8 Tget aToTR 3R gfaeas’ &1 faeervor forar Srar § drfer ofatd gefent dhl ar i
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GHSTT ST Toh | 3T d1¢ Tase 3R AT e AR frw s &, S d9arse e seer ar
fashr & gefar &=

>

T SIT&YCT GRTent &Y TgaITet & STl & 3R Tg T TohaT SITdT & foh hieT-& IMgeh HeG I TRAIC dHiall
&1 50 dTe 3uFerd f3foreer Aetell &1 Tt f3ham STTelm 8, S SEO, Herer #f3ar, Saer ar ds
[EEIEE

313Tel TROT H Fore AUt forar Sirar & 3R gamuat &1 3faa faavor fear sirar g1 37d & ugele
HTYeT (analytics) %mmﬁqﬁwm%wn@mﬁmm%aﬂ?mewgwﬁmaﬁ%l
Concept of Digital Marketing Campaign :- 3foiece #rhfear a1 ueh fafrse oy 3afar & fow
o1 315 hfgd AR afafafer gid 8, [ e e frelt Ay ora &l ured e giar g, 14
T 3cUTG, & olied, Tl JAIRMT AT §18 AT SGlaT|

Ig 0 AT BfSce Coehiad & ATETH O I ST § 3R 5T 37eve Ge2r, fpufea e
3R TGS Call-to-Action T 3YANIT fHAT SATAT & |

Steps in Campaign Creation :- $hUsl Fellel T YTshaT H T Ugel 3662 Y [RIT AT 8, S8 ol
AR AT TSP ToTAT| 3TF I ATeTd &RTeh T UgTeT ST ST & dTieh Tel ATdll deh ?i?‘\%rqgu
|

fihT fohufea e IR fohar STaT &, Tras ¢aee, AT, dIfsar 3R faardeT enfAer gia g | 38 a1,
e TSTSTCel CThid ol T+ [ohdT STl 8, S8 Bagh, SECTATH, IET AT SH|

U Slleel it & S1G SHeh FGLeT ol SR Hlfeie [T ST § AR HTILThclTaR 3HH FUR
o ST § ATfeh dga) IiRoTa 9red &1 I |

Advantages :- ST J9Y I3 T Tg & b T ST ! Teh TISE {820 IeTeT hid g 31 gy
AT MATITT T e T § | 3Tk ATEIH A TET Agh F97 Y TRAE TohdT ST ThelT &,
ST TOTUaT T S5 STAT gIaT & |

f3fSiee TolewiEd X IRUMHAT T I & #AT9T ST ohdT 8, [orad Wi & 938T-983T 0T
GUREAT HIH 81T & | SHeh 3TeATaTl Ig hal oflaTcl H 3HTeeh FaTel aROMH S H FETA I & |

Google Analytics and KPlIs

f3fSee ATh T & g I9TST IT T TATT & JATCT T81 8T, STedh 3o TEeT
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(performance) &Y HATYAT 81 3TaRTeh I & | SHb [T cTaH fAffeT Todf 3T Afeerd &1 3uATT
A WWWQW Google Analytics § 3R 9&eTeT AT & ToIT Key Performance
Indicators (KPIs) T 39197 fohaT ST & | A gt fAeran fordT ot i3foreer Totelifar hr aherdr i
g 3 G o Fag e §|

Concept of Google Analytics:- Google Analytics Teh dd TeTTolfCard el & ST dedTSe AT VT o
aﬁﬁ}ﬁTmﬂﬁ‘fW(user behavior) Eﬁfﬁ?&ﬁ?%‘x’WW%I Wm%ﬁ?aw
TR st S19T 37T, 3 gl & 31T, Seaier AT @7 3R fFasil 2T I dsase W R |

T TGl #, Ig Teh VAT Tol § Sil SIS Y TG HASTe! H HAGE Hidl & Tob 3T 3foeer
sifafafRar foraett gardt € 3R 3uAeTehdar dearse & a1y d Sedae AL ¢

Google Analytics T 973G fIAYATT (Key Features) :- Google Analytics 5 H'écd‘-lc\ucl CIGEIRE])
J&Tel T ¢ | Tg dGHTSC ¢ 1theh o FIdl ol [GWETAT &, S1¥ 3R Teieh T, Eerel HITSAT, ThIcT A1 95
IEEIEE]

I IYATHATIIT & cTIER FT TALATUT FAT &, S HIA-T UsT TIH FIATET W 1T 3R fhdair e
b 3UATTehcll Beh | $Heh 3TeATaT TG ST3H I, AT SYXRAT 3 Fodoiel SIHT HgeadquT STTeTehRT 8
U&TeT T &, ToTae ATHIEIT 0TI T SgaR ST oI HhelT & |

Google Analytics T Hgcd :- Google Analytics SITHTAT T 3eT-3TTR AT ot & #Heg AT
€| ST ATETH § Y§ Il ToAcll & fob hloT-AT ATh{ET eter 31T Farrely & 3R hgl R
TaTHAT ¢ |

%WE?@[WWE#HJ—@& Tgh cTdER T ALY et 3 ROI (Return on Investment)
ol ATl H AgeaquT AT THHTT § | SHeh [T [STTeer AThEar ol Tl ot & frafaet aner
S gIT & |

Concept of KPIs :- Key Performance Indicators (KPIs) @ #TIES (metrics) 81 & Toleleh ATETH &
fondd F3fSrecer AThfceT 31T Fhr Therar sl ATIT SATAT | KPI I8 g2Ta ¢ foh freiRa a6 fohder
ga e I §U ¢ |

T Al H, KPI Uk THT ATeIeh & [oT8eh 3MUR W g d fRAT SI1dT © b AThiEer I0Teifa awher &
T e |
fefStee Arhicar & 9@ KPls :- fSfoee AT & 3 ghR & KPI 39ANT fhT i 8| derdrse




&  DSGAdda Academy — <

GADDA DSGADDA

D

¢heh T FEcaqUT KPI &, S IdTdT & fof fohctel 3uiieTehall dedTse IR 31T

Fedoie ¢ Ig &2ATaT § fh fhdel 3TARTRdIs o sfRod &1 (91 Wl 1 I18+1379) forar| s3a e
I g1 & T fohdey 3UANIThdT 9T Seiae & d9dTse &S |

>

$H 3elraT [Feleh-¢ I (CTR), TalsrHe e, 31X RO 81 Agcaqul KPIs § it AThieer 31t
HPeTdT I AT F FAeE Fld & |

Google Analytics 31X KPI &T H&%T :- Google Analytics 3R KP W—Z‘@i’@@?g‘(’%l Google
Analytics 3T YeTe hidT &, STafeh KP| 38 3T &l 18T oh 3T 9 ATIT & |

3GT8Y0T & [T, Google Analytics ISHTSE ¢ftheh 6@ &, 3R KPI I8 dF T & [ dg citheh
SHGHY & o6 oh TR YA § AT 61| $H Th aleil [Helent TSToTeer AT o weeleT
THS AR GURA H Hee Ald & |

Al in Marketing

3merfeen f3Toteer a1 & ATehiaT & lent # cIoll ¥ Seola 3T & | A ThRITS sefosia (Al) = 50
8T 1 3 311w, SeT-3meRa 3R Taenford 941 AT §1 Al Y A ¥ Hufaam Agehl &
YAGR I FHSI 3o¢ 3TAh STFAI (personalized) T TeTeT I T6T & | FHY o haol
HTHIEIT T ZETAT T &, TToeh ATesh T Se AR fshr 7 ol Jefa g5 &l

Concept of Al in Marketing :- AT TEIT & Al T 3727 § HM Sfe19T, 32T TaATfalfeay 3R e
Jhailenl T 3UATIT hiah JTgah TR T [TATUT T 31 3T & TR U ATh e T AT oiaT| Al
OeH 93 VAT W 32T & 8T e Ig GHSTA & b ITgeh 39T 986 Fid §, e @lica ¢ 3R g
YR & Tl W Ifafhar g g1

Applications of Al in Marketing :- Al FT 3931eT [3fGee AT o s &1=1 7 fohar ATar g1 sTH
o AGeaYUT SYATT YCTCH o & H GIcll &, ST ATGehi o FaAT 3T el 3t ST 24x7 eIl
e A B |

S8 3elTaT Al TR RepaASeeT [OEcH ATgeh 1 3eTehT THE & 3THR 3cU1G FoIId &, S
S-PIHAY TITHIH X “Recommended for you” I |

Al T 39ITIT SHT HThiedT, Tired Hifsar faaraet 31k Fée TaaTarsae 7 off frar sar g, o
&Y TG 1 ST ST & IHTHR HIHIT @S AT &
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Al TR ATHTEIT & o1 :- Al ATHIEIT T HY T3T <137 TE & foh TG ATGehT ohY STTFcAIT 3HeToTd
et T 8, Fored 3a7eht Fqfee Jech B

g 93 YATe OX 32T I dolt A TaReltd &tk dgak v ol # Acg ddT g1 Al & ATETA &
TSR HHA il &, Toras FAT 3R 19T alal T a7 gidl g

SHh 3TeITaT TG AThICIT JTHATAT ST T (accuracy) FT FIdT & 3R ROl (Return on
Investment) ﬁﬁﬂﬂm%\’l

Al T GIATU:- gTelifeh Al @wg,aﬁmm@mﬁﬁ 3T fIT 3= dopeiieh AT
3R HEI Tod T HTTLTHAT Blehl ©, S DI AT & fT Ielcyot g1 Fehell 21

S 3TITAT 3T INIATIAT (data privacy) Uk daT =IAT &l A9 &, FiTeh Al THECH FI THIAT TlTel
& ToIT 93 YT IR ST T 3Maegehdl gl ¢ |

FafT-hefy Al AT HTGATHT 1 I AE FHSTA H 3TAY gl &, fad AoTat & WaAre 3m aevcl
gl

ATHIEIT I Al T Fged :- Al & AThIEIT Y 3 T 3R 3eT-3menRa 511 fear §1 Ig IImgent
T GHI IT HeT Ll &ol H HAGE AT g |

SHh ATETH A SITHTT 3797 ITghT T Sga THST I & 31T 3118 gamrelY I0ehfaam s=r asha €1
31TST & Tl SToTR & Al Ueh HgcdquT SUOT &eT bl § i STHTIT T 37TT dGt H Heg hic
gl

Automation

fBforee AT & aoit & R fAd 8l &7 & Iaart & ToT &, aETd 3R A=t o1 Tefray
3N 3 AGcAYUT &1 IAT & | SN 3TarTehcll 1 I A & AT AL (Automation) &
YT ThAT STAT & | TSRS T 37 & ATHET Ufham3it oY dehelier 31T TTFedR Y Ace A
Taarfeld (automated) T, TSTH AT §Ed8TT & &1 3R &1 318 aet, Tée 31 garrdT adiss
S UIRE

31T & GHI H HICTALA TSTTCer AT 1 Teh JTaR FEHT §ieT ehr B, S hufeiail ol a3 YA
T IATEh! ! HT 3R Sga¥ IROTH 9T &lal H A T gl
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Concept of Automation :- HTh{edT TETHRI dg UihaT § foras Affe Bfoce AL feaT
arfafaferat S Saer SsTer, Arerer FTSAT G FHAT, olis HAaotdie, IR ATgH Bial-31T FHI AFCdI
3R o $1 A A TaaTiald hdr ST g |

SHH HET 38T i ! AIA TeATaAT, FHI TTAT 3R ATEeh o] Y SgX ATl giell o |
TSI o ATEIH H FUTIAT T THT TW AT ATgeh I TeT T2l Folel H TaTH gl & |

Bfaee ATRET & A’ & 3UANT - AU FT 39T BToed AR & F3 &1ar 7 forar
ST § | A AR & 3iTeAcs SAo RATes ST 39T fhar Srar &, fSgs angent &t 3
AT & 3TUR W Tad: SHAT JA ST &, oI Aol Sl AT FIC USSAHT SH|

arerer FifSAT ATHTE 7 Uiee ASIfeT Tod & ATLTH A gl § e IR Feh U F7T |
grEe fohdT STAT § 1 3T 3TaTaT olls STl 3 CRM f8Tes & ot 3iTeiaere i 39T el
THTTAT ITEhT I ¢ AR Heolol fohaT ST & |

deaicH #T ITCTARNST I Ueh AgcaqUT GEHT 8, ST 247 AMgeh HEIAT Yl & ¢ |

JATCIAAT & T :- TR T I 93T o197 IE & o5 I8 o 31 am9ra et i sad Hear &
SHY GIENIT ST dTel 1 T=ITied 81 ST &, [oTed HAleTd HHTHST 37 AgedquT hdl I &qTeT &
Hhd gl

IE ATgeh 3Te137d I Sgik STl ¢ Fi e FATgeht T AT W N hTFcaTd (personalized) HEN ol
BT &1 ST 3TeITaT 3iTerAHRrT & ATehiedT ITRATAT T Trehar 31 yamaeherar sedr g1

Ig 93 YA W1 327 31K gt &t 3T § YT e F Heg Hidr &, gy sgaarg i
FIIETHAT 7 FUR BT ¢

3TTETALT T HIATT :- gTelifeh TR Hchd 3T &, olfehal gHhT H AT 81 §| ST Aeheileh
R 37O FIRar giar 8, o ad RAecd BT 819 9T GHTATT 3c9o<T &1 Thdl 6 |

o 3TeITaT YR IAS Ae3T 3R ATFedIX Y ETd 318 81 Tord! &, S Sic Sgagqrat & fow
Aot g1 FeheTr &1 HeN-Tel IR & AT =137 1 el Bl 8, FaH ageh 3regera QU
g SATFAI oTgl oIl HehcT|

Fgcd :- F3fSeer AT fdar 7 sifcraersT caqamal @1 gfaeatlf a=rv Tas # Ageaqut sfAe s g
IE of shael FTHATIT I ot R FeTe SATT 8, STeeh ATgeht & T g 3R R Sfgra o
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3T & GHT H, 319 ATgeh dof 3R ATFIITT TT ST 3T Hld g, dd TeIHAT STIaRIT & oI Teh
3TTaTSH 3YRIOT T IAT B |

Voice Search

f3fSTeeT o1 # exaie 3UANT & clish sl & Feel @ & | Tgel STgT oildT THFEC TTST hleh el ahddl 9,
gl 319 T Siefa (voice command) STeTehRT WIST I & | SUY dehelieh ahf dIsy I<T &gl SITdT &
THTEHIST, TATE T 3T Al 1TAEECT F T 3T & HROT arsyg T 35 Arh e &1 v
HEcd YT TEEAT & 3T 8| TG STANIThcAIT T oo, Tl IR §3E-5T 37787a TeTeT X g |
Concept of Voice Search :- a5 T Uah VAT dheileh & [oldd 3TATTehdT Sl AT i SFee H
SGoleh T Solel I oTYC AT STl 1 58eh T fEfhTRIzrer seforeia (Al) R Agel dvdst
AT (NLP) ST 39T foham ST &

T ASET H, T IYAITRAT “Ok Google” TT “Hey Siri” 1T A5 HATS Sl SATThRT WieldT &, ar
38 JI5 9 &gl AT 8|

dIsH T & T CelchiA :- disy 9 [Affee Bforee sifawden & Aregs @ 3uier famar ST g
3H Google Assistant, Apple Siri, Amazon Alexa 3R Microsoft Cortana 97y &1 J ColehiA
YT o TREAT Sl HHSTHT T HENeh 3 Talel hid &

oTehT AT TSI SGol o ShRUT SGHTET 1 3TTel daHTSE 3R hiT I digd T & AR
JTTCCHTS ST AT AT &l AT 5 |

f3fSee Arhfeer & afsq I 1 39T :- arsq T &1 3T 35 Arh e & gt ds aan &
@W%WWW%I 3UANTehaTl 379 &9 3T conversational queries T 39T A g,

S “near me” TT “best restaurant nearby”.

SafaT HUfT 39l SEO (0N &l afsd 9 & 318N S6o T &, fores aliehel SEO 3R
STehfcieh HTNT 3T hIasd TR 3iT8eh €A1 T STl & | SH STaHET T HeTerg visibility
Crexi

disq T & o1e - dTeH T &l T T37 T HRT a1fay AR Gl g1 3uerend faewm ersa frw
I SITADRY ITe F Hehdl 8, ToTT THY & T2/ gl & |
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3T STl §, 1o SUATehAT 3 HId I G 1 T T Hehel ¢ |
dISH T STl HeTHT T dgc Tellcll & 3R fSToTeer Selarers i 31Tt Urehfcieh S 8|

dIsE G I HATT :- glelifeh AISH T cToll T AT & T &, olfehad SHhT Ho HIATT 81 B
FHIHT-FHT 3TUROT (accent) 3R HINT T HTAT & HIRUT Tg Tl IRUTH o161 & qTai|

S 3TelTar AR-2RTS aTel ATATaROT H SHehT TeIohdT s gl bl & | ST INTAIAT (privacy) HT T
Frar &1 faw §, Fifer I8 TRMdR 3UTTeTehar T 3TTaTeT Sl NAH T & | TTU &Y, STTeel AT dehaiieht
RaAT & foIw g g QI oRg e TRUTH gl & drel|

feforee Arhiear # wgca :- alsw a Bforee A & sy &1 v Agcaqu fewar o e B
Ig SEO 0TIt &l 9o T & 3R caaaral &1 70 alish ¥ ATgeh! dh qguﬁ PTG @ el

S HUfAAT arsd T I TCCHS SIS T 3IATAT &, I AFaTTeT 7 33 v bl 6| AT ®TT
mm%mu@a@mﬁ%l

Ethics in Digital Marketing

T2TSIeel AThICIT & Aoll A ded &3 H hdd dehelieh 3 0TS & IATed AT &, STedh aldehdT
(Ethics) T 9TetsT 3T 3Tcdd AT & | Afdehdr &1 31 § T Ricwid 3R Al [Sefeh 3MUR oY |@gr
3R ITeId TagR T TR R A1 81 F3ioiee AR 7 ATAdT T Ureled lel & SUHIFATIT
ol TaRaTH S¢dT & 3R 1S T [ATEAIIAT AT BIcil & | S8 AT, 3feifcieh SagR & 3Tsiterdr
W H U5 ohd ¢ 3R FUT HI ST WU 8 Fhar &

f3TSTeer AR eI H ATATdar T 3TUROT :- Bfoiecd AR F Afaehar o 37 § 6 Fufaar 3aa
TG o T IRERT, SATER 3R [FFAeR cuagR +{| 39H 3UHISFAT SeT ol Hel 3YITIT, el
SATTHIRT Tt T 3R ford) 8ff UopR &1 eN@rersy ¥ ST ArfAoT g

T Usal H, Afass Bfoes Arhiear ag § 9T g & 31fRT 1 gFaTa fhar sie 3R oy of
Il IT HTHS dXIoh T YA o fohaT ST

f3fStee Arhicar & 9@ aAfde Heg :- Sfoee AT & %3 yhR & Afdes Hee TH= 37d &1 98
YT Hegl TISadT (Privacy) 8, foras shafadm Sudiarhdiail &l SeT Uehd el 8, offehet Al g&eT
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GEUANIT FohaT SITT Al I 3t feleh AT ST 8 |

$Hh 3TRTAT TG [R1cTT T AT 3 Teh §3T FHeel &, 514 T3 g Uoeh e A1 1 fafmaeT &7
oTehell Neg 3T IET ohT ST F:leh ATGehT bl FHTTAT LT 8T Teh 37eifcreh FATE |

ST T T9=AT 1A ST FAT, THH SHT HTeAT 3R T SATARRT heltelr off FSToeer AT &
ITHR AT FATIT |

>

oAfcreh F3foTeer AT & RgHTd :- sifde BToee AR & fov $o Ageayo Retidr @ dree
AT TITF & | STH SHTASRT (Honesty) WW%WWW@W%W
SATThRY & ST AR T | 3G 37eITaT YRERIAT (Transparency) T GTelel T I1e T dlfeh JTgeh Tg
HHST Th foh 3ART 32T HF 3TJTT HAT ST IET &1 IR T INYATIAT T HFHATT T 31 37T
AT & fo=TT ST &1 3YANT of AT oY Ueh Fgea ot fAgeid &

A (Responsibility) 3 3maeds &, ST# Sufaam 379« 1At & 93719 & o 3aterit giar g1

SATRdT #1 Aged :- Ffotee ARBEeT # AAfAerar &1 dTert e 31cdd Agcayul § Fifd T8 Ieh &
fIaTe I §=1TC TGAT & | ST g fohaly ST O 11 Xl 8, Y I o TAY dAeh 38 A1 I3 @l
gl

sifcieh eTagN S5 ol B H FTTSST hl HSTT el & 3N Hiofel! FHEATI & AT &1 FHD
37Tl TG EreehlTeleh ST Hbeldl Giel e Sl ¢ |

3ifae cgagR & aRome:- 3efas Bioed Ak & ik aRome & goa § | s9d a1ges &
farearer ge Srer ¢ 3R 5713 i ofd @we g ol g

S8h 3Tl Hlleil hRaATs, STHTAT AR SR H GiaeqtiicHs endrel 8 g1 Hehcll §| o GHI H I
I o 31T&dcd ot &ff Tanfad T haT &

Data Privacy in Digital Marketing

f3fSTeer AT & Tad 3TN & WY IUHIFATII T ST HIH Heca o1 AT §af a7 § | STy &7
PIS IYIRThAT JTHSE, AS VT AT [Tl HSAT CIThid ST ITANT FIAT &, dl 3HEHT 5 JhR
I ST I ATH, SHA, Slhele, agR 3R TGRT Yt tahd fovar SITar & | 5@ Fufa & ser ursadr
(Data Privacy) Ueh 37cdid HgcaquT HEgT e STidl & | TE GATed el § Teh STATTehell ohl
cafercaTel ST FRI&T 1§ 3 3HehT geudier =1 g1
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ST TISAHY T TR :- ST WISAET ol 37 § STANTehcll Sl ST STAPRI hT GIF&TT Il
3R T AT T foh 38T 3UA19T shael 3T 382 & T g fohar se | f8iareer A &
I SET T ST ATghT l &} 3T &, TAATTT T TRINC A 3R Tshr Fera & faw
Farel

T Qe A, 32T wrzady Jg A e & foh shla-a1 31 e, 3 3R fohaes g@rT 3uieT fomar
S|

fTSTeer AR H 2T T :- Bfoed colehid [Affea allel A 3UAThdl 3T TehdT R g | STd
P15 cafad daarse WX fafae FHar &, a 36 sm3feier R 31K cgagR & & frar Srar g
S-FIAY deaTse TR Yeat 3R gHe ot Reprs il

rerer HTSAT ColehieT SYAITRATIT ST TRIAT, AiehreT 3R Searele 3Tl Tehd ld & | Tg T Ser
HAThTedT T T 318 YA S H A Fdr gl

STT WIS § S8 YoId e, :- ST WISAH A 53 5 Hecdqul Hee 8 | T o137 FHeal 3Heftehd seT

394197 (Unauthorized Data Usage) &, WWW®W$W§HNW
ATg

3eT olleh (Data Breach) aﬁwﬁaﬂwaﬂwamﬁmmqymmﬁ%wmam
STARRT IdoTieiesh 81 STt & | 3T 37arar Efehar 3R Trwrsfeier & Areas & 3TARRarit $r
fafafeat o eRmaR IR T@ar ot =iar &1 fawr g

FS IR YAl Tg oeT STl 1o 3eTehT ST hdl 3R gl 3TN fHAT 317 36T &, Forad aReRiar $r
FHY 39T BT B

STT YISadT o fAeHid :- SeT Wl & $© Hgeay ol FeHId gid 8 | $HH Fadl Tgol FgAfd
(Consent) a1 TG 3T &, TS 3TTHR YAl shi 3eTH Tl & T4=1T ST T 3UZNeT Ag1 fehar
ST TR u|

SCT Sl shd ol AT 366 & ToIT &1 Uehd TohaT STTeAT g, To1d Ser fATAATSSIereT el ST g
S 37T FIET (Security) FATRTT AT 31 TR & AT ST T HATIp Tgd & TATAT ST
o |

URGHRIAT (Transparency) Y #gcaquT &, ToIHH 3UARTHAT hl I ST SATAT ARV fob 3HehT ST
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ST ITSAHT & 19 :- ST TTSAH! TSToTcel AR EaT # faRam (trust) Soile H HgcaquT #7faehr Tl
€| ST 3UGNATehll ! Ig HIAT I & foh SHeRT SeT AT 8, Al 96 SIS & A1Y 3718 S[5Ta HeqH
AT

I Tl GATATH A F2Td AT & 3R HTAT T TIRaHAIAT T ST & | $HSb TeATaT Tg ATgehi &
AT ETefehTToleh HE Fellel H HEG Sl ¢ 31X SIS ol Bid hl AT Al & |

HATT (Measures to Improve Data Privacy) :- ST ITSdd! &l §gc) Seilel o TolT YTl sl
HTST G&TT ceheiiehl SI¥ TeSheeret iR BrIRalel T 3UAT i1 AMMB T

3UANIThdT h TISE HEATA oIl 31T 32T ITANT hr Nl T 3T IR ST 31926 &1 5T
37crTaT f A gRet 3ifse AR ATgeR GR&T 3uTAt &t 30T T ST 8| TR SaRT F=A1T 1T SeT
TETOT Shle]aA! T UTeTel el Y 3 Agea ol &

Definition of IKS and its Role in India’s Intellectual Heritage

AR faa ol Fad GreileT G-I & @ Teh &, [STGehT AT TR 3Hcdd Feyr 3R fafaw &gl sa
AT WO & =T, a0, Rifehcar, a2ieT, @aMeRirEs, &, Arfecd 31T FTATToTeh cgaem oy
31 1T ATTR & | Soal RIS FATT GUTTIAT bl 37TST & THT H JRAT AT YUTTelT (Indian
Knowledge Systems - IKS) gl SITdT g | IKS o dhael HRd s UfdgTiae sigfie erRieX Fi gald &,
afceh Ig MY eeh #AeT 3R faehre & T off Ageaqol TR YT L |

IKS T TRETNT - $TRATT 37T JoTTell (IKS) & dlead AR H [aanfad 3«7 IRIR 3R Tacel e
yonforal & &, ST g1 ast & Nér-g3-ddr e fad, Tiara 3R gaRd g1y W &1 58 ag,
3YTaAve, 3TYde, INaT, IOTY FACT, TINCIRIE, AERIE, i AT AR sifde aeier S fafaer
FTeT QATETT MRS & |

T 2sel A, IKS T& THT ATl TR g St R T e, dTiaten 3R Ereifaren @
BISIEIEREOGIRS

IKS T fARIVATT :- HRA ATl JUTTel Y FS THE TAATATT SHRT FHIAT 3R cATagTReAT 1
ST § | T AT hael Aeuifaeh sTgT sl SiidsT o < &1F H 399N | &

IKS &1 TR Tehicl 3N ATeTa Sitaet & Sier Hclolel R TR § | g #ATeT IR 3HeT87d, 3eeitehol
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3R TF 9T 3maTRA WY &, 9T ST 198RS HAeed 3R o 9 Far &
Sk 37TdT, TG FATeT YOI ATaehdT, 3TeATTcHehdT 3R ATATTSI SedToT &Y 8 Agca ST &

HR T siefere farad & IKS & ${fRT :- HRAY sligforen AR & fsior & IKS v sgfaen
3T FAEAYUT T ¢ | Taiiet TR 3 1foTd, @eameremes AR RAfsrcar Sir a1at # 3 Jerer fgam
91T, 98 IKS 1 €1 &1 & | 2w (Zero) T TR, ErIFed FoTrel 3R Breptorfafa st fguia sra
# e gU, Segie I gfram & danforen fashrar s gemmiad fomar|

3mgefe 3 et St gonferar Fareey iR Shasr el & &1 7 HRd &Y e[S 9gare 8 | TE of Hael
3YUR Yetel YeTel il §, S THa T 3R Hfeld sitae o1 AT off fe@reh 81

&2 AR Afcerar & 813 7 3ufave, daid 3R 3T FAT F AT g & 36627, FHaed R Afds
Hedl & GHSTA H AgcaqUT AT AT §1 SHb JrelTal, aeRre, HY faareT 3R qaieawohy
ﬁqmﬁﬁﬁ%ﬁm T IKS &7 fgTaT §, GITWWW (sustainable development) &
fore 3rcaa e &

YA T A IKS T FAET :- TS & SR HIX hellehl ZaT 7 HY IKS T Hged o oTeT g3 &,
feeh g 3R 31t grafares g1 9 g1 3mfeieh faeiret 3R IRYRS Ao o FHag & T FATTT
fasrfla foru S gehat &1

a7 3R 3 ol 3TeT T ST H Ty 3R doleiq o [eTT 39T 517 T67 & | 9Taor §aToT,
STehicieh HATEIAT T Hlfelc 3TN 3R sifcien SiiaeT Aol SIA &¥=t & 8 IKS HgeaqoT AFTERle Jare
R g |

Relevance of Indian Knowledge Systems in Commerce

HRAT 7T JUTTT (IKS) sharel G, TaaiTet a1 &Pl oeh HITAT 8T &, SToeh SHehT g Her
SR 3R Ao (Commerce) & &1 T & | 9T 9RA & 19T i 3cad e faa of
3R 379 AT, TS, AWT-SGT TUT FRTSET MR & Reeia Tase & 3 @S & §
3meyfreh ET # 8 IKS & e arfotioaeh TAm3it i 3ifieh sifcen, feehrs R germey seired &
HAgcaquT {fAT T 81

IKS 3 AIfOIaT hr 3TTYURUM :- IKS H SATIR hdel ol hHTed ol ATCIH el AT, STedh SH ATHTOTR
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STRETTRIcd 3R sifdeh Hedt & SISt a1/ AT| 9reied 4t R IWoRisit # <A, fafea g, T qorelr
3R 3 YT & TISC Hohd AT £ |

Tl Areal H, IKS aTioTs & harel 31T aTfafafer gt Arerdr, afesh 38 sifden 3R rATioten HJelel
T BEAT ATAAT B |

e AR aIfoTsT & IKS &7 JETET ;- UTiied AR & SATITRER YUTTell cdd H9rtad oY 39
FAY IR & F (guilds) Si& “Soft sgaear Alsjg ¥, S sIR & i ik darfed awa 2

J@r-@r 3R T geee & fow off [Fesfaa yonforar oY, [SeTe 3mT-c3r &1 Tase Reaprs 1@r
ST AT| “3ITAET” ST TUT A FifecT A T JuTell, IR =707 31T T v 3nfdes Afaay s
faEc goie frar |

SH JTRITAT, R RIS AR 3 87 Wishar T, STgT 74T, 67 31 353 aequ gt 7 fofa
T STt T

3meforen aTfOTe & IKS & YT faTehd :- 37ToT & FHT & 87 IKS & fAguia arviey & fov 3cdd
393197t €| Afde IR (ethical business practices), RETETAT IR ITHIFAT FHeaTor I beeid
IKS T aRT &1

3megfoten SIARe aTaeia 7 8 FTFACRY 3R SHTTERT TR SIX T STar &, it IKS & &1 Her #1511 &
Tdd [a& T (sustainable development) WWT@T&TW?WH #T IKS ﬁ@?%} St 3Tl &
SHAHTAT o ToIT 3ch T HgcaquT & | S8 3eldT, AMgeh Fliee 3R Sreehiforeh Heell o e
IR #Aisel 8 IKS Fr ara @ A @ &

sifcleh ATOTe # IKS i 87ffT :- IKS STIR # sifdehd A €& (righteousness) & 3{ca 8 Hgcd
T 1 I8 faam fah “oI1st o rY-|r ATATTSTh SHodror 8l 3TarTeh 87, 3mefaieh CSR (Corporate
Social Responsibility) T 3/@URUT & AT @IAT & |

SHTTERY, fsTaT saTaR 3R AT & 9fe fAFAerd SR 7o IKS & 9k €, 3t 31mer & gfaeast
STSTR H &1 37cTd 3TaRITH & |

fSfoteer a1 # IKS &7 Hecd :- FBiSiee anvie & a1 & &Y IKS & feeia 3udiel g | Ser wgad,
oAfcreh AT 3R Susierdr favare S Heal #H IKS & oAfcish Heod A= Jald id ¢ |

3Mefoleh cTaHTT FfE TRUN AR FHed! Sl HT=ATd 8, Al d 38 [aeadeiy 3R s s
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Entrepreneurship

mgﬁmyﬂwmﬁmﬁm (Entrepreneurship) T 3cdd HgcaquT FAUT &, Flfeh TG o shdel
U SHSHTAT Y FATIAT Hl TR FA 8, dlesh VSR Folod, FAarar AR e e 1 ot
aifar &Y & | 3eTTAaT fordlt cafara T 9 &7H T & TSI g A7 [AgRT &l IgaTia 3o¢ G as
3AERT H deeldl & 3R SHTEH 3T o187 3T el § | 31T o gfaeqti 3R fSfoee gor &
SCITAT 3Tk YaTel T Teh THE TR S ThT g |

Definition of Entrepreneurship :- 3¢IAdT ag Ufshar § [oa# v safda (3eg#) v faany,
37T 3R FATYAT T 3TN Fleh Teh 7T SIHTT TATTUT IAT &, 39 FdTTold hidT g 3R 39
ATETH A ST AT T YT T & | STH AN QH 3T T &77 T, AaraR 3R [T o=t it Fegar

A gt &1

T 2Tse] A, 3ATAAT a8 el R AT § T8 ATETH § AfFd AT TG Fl [AATOT H TATS
ol JTTERTehI3HT Y G AT B |

3eATATT T TRV - ISATAAT T TIH AgeaquT [AAYaT WA g5l X 1 &1 &, Fifh
fordlt 8ft T cgaarT A AT gAM &=t Wil & | ST WY &1 AR (innovation) ST HET
3R &, S8 51T 3cure, dare a1 9fhart fasfad S AT g |

3R & [0 oot &Y &7, Sicfed 0T AR FATEIA T THTAT FeereT Y 3aeTeh gl ¢ | I8
SfshaT aTfereiiel Bl & 3R ST T 3MaRASH AT & TR TR deelell WGl o |

Types of Entrepreneurship :- mﬁwﬁfﬁﬁrwaﬁre’l—cﬁ%l W@%Rﬂm (Business
Entrepreneurship) ﬁﬁ@:ﬁ?@q CIEEIERERGIRIGIR WE}I@HT (Social
Entrepreneurship) TATST Sl GHTATHT & TATHTA TR higd gl g

dehailehl 3EATACT (Technical Entrepreneurship) dehsileh 3R FaTER 9 ATETRA &Il 8, STefeh iy
3SITAT (Agricultural Entrepreneurship) fﬁﬂ?ﬁﬂﬁﬁﬂﬁ%ﬁ?ﬁﬂ*ﬁﬁ?ﬂﬂﬁmﬁ
BT €1 Ik UhR T 362 3TeT9T-3Tel9T &1 3 ThT Y S¢1aT ST g1 g |
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3CATAAT T IIshaT :- ICITAAT Ueh cTaTEdd UiehdT & Tora# a8 Ugel [N (idea generation)
T3 ST & | 38 91 31aHT T Tgrst 3R 3HeHT Hediehe! fhaT ST ¢

(7]

T eaATT JNSTT (business plan) dAR T ATAT & TSE@H FATYS, AR 3R 0TS enfee giar
&1 3T J1c AT T TIg fohar SITaT § 3R saaara 1 19T Hr A1y §1 370 H sIa91 1
HarereT 3R Aar e forar smar &1

3CITHAT &l HEcd :- SeATHT 31T Tah1H H HgeaquT ${fAT AT § Fifeh Ig AT AslaTk &
3T YT AT §| IE TR Y SerdT crell & R SR H FTaeael &l Hoted Sl 8 |

S8 3elTaT 3EATHAT STTFT T HCATAIR TATCH & IR FATS # Shaed T I UR H Heg
HIAT &1 TE S T HISITET &l AL 3R AT Fo1chT &

SCITAT I YAl eI - SETTHAT A g YoAordr o gieht 8, S Tl Farersit hr sheft, SR hr
HffRaadr AR ufaeaer # gama|

S 3TcITal Hel A0 olet H FHiSers, ST gatreT 3R dehetiehl 2TeT T AT off 3eafAdT & forw
ITEIT o7 Fehdll g1 S I RN NTaAr 3R FaAt Hr Ffeerar oy Ia8am 3cdest T &

Sustainable Trade

37T & 3fRaer ITITRes aTaTaoT H Shdol 13T HHTT &1 TATCT AgT g AT &, Sfedh TATa0T HIETUT,
ArATTS [SFAGRT 3R Erahiferes faehra o T €ITeT 7 I@AT 3T &1 T & | ST TR Sl
TId SR (Sustainable Trade) gl SATAT g g IR &l 98 ¥9 ¢ foad 3 fFerag &
ATY-ATY YATSRONT HJ ool 3R HIHATSTh o107 &l ¢ AT Hged e ST &

Tl SITIR 3T feh THY T HTGRTehcT Se1 YehT ¢ Flfoh Tg TATEAT oh fadhgoT 3urer 3R 3171
aTell 4t o folv Sgar fasg FiaAfRed dr &

Held TR hl GRS :- Hclel SATIR Ig ATITReh JOTTe & Forasl a&3it 3R Qan3it &r 3cures,
fraor 31X 3usier 30 YR fona ST & 3 actAreT smaeaerarnsit i qfcd &1 @, s srfasa &
hifeat Hr 3maeTHanit  FIs gHSIAT T 8

T 2Ase] H, VA SATIR SiY TATGROT b SIhaTeT TgaTC o, AT [HFaeRT s gu 3R
3R oITeT & T foam ST, 38 Tdd SATIR gl ST & |
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TId SATUR I TR :- Tdd SATIR Eﬂ?-rdi&q TIHT (three pillars) 9 ITTRA gIdT & — 31T
faenra, qaTaoT 6107 3R ATATSIR w1 | $oT cileil o SIe Hlolel ST IWAT 81 Hclel SATIN T FHel
3T

SHH W icieh HaTHT 1 WA 3R AR 39ATeT faham Srar & qm gqwor 3R 3rafarse & &
e IR TR €T T ST & | A1 €7 AfHeT & HTUHRT 3R TATST & FHoaror wr o grafisdr &
ST &

Held TR & YW ded :- Hcldl AR & TATGRT 3HeJehel ScuTcet FishaT3it i 3urer foham Siram §
oITfeh TGUT &l Sl fohaT ST Teh | SHH Fott 3R TTehfieh THTLAT T HRrel UL fohar ST & |

SHh 3TeITaT Ao ToIFAERT (CSR) 1 39T SATdT &, fSa# &ufadr AT & Qg 7 AereeT
el €1 Afdier caraTes wart 3R aREfRYdaT #ff sHet Agcaqut feear g

Heldl SATIR T Hecd :- Tl SR JATGIOT EETT H HgcdquT ${fAhT [T & Frifeh Ig Jeuor
3R TETHST & 37t gl Y Ahar &1 g 3w AFT Fi Srershrfore 3R 2R s g

SHh 3TeI1aT Tg FHATS H ATAAT 31 =TT Y SE1aT ST § | STHFATT H TRTRhdT I & hIROT
31TST St & folT Tad SATIR 31911 TGRS &1 917 &, fHad 3o7hr s i i Fsfed aicr 8

Tl STIR T Gl e T :- Tl STIR T AT H s il T ar 31Tl & | $HH Tod IR o
Teh YA HHEAT § FiTeh TATEROT Tefehel dehoiieh HE T g1 Hebell o |

SH%h 3TATdT RIS SATIR ATST T TG ATd el hidel BT & | 5 hUTATT H SRR T HaT
Teh 937 Teilell & | 3TRaeh T 9T TAF#AT 3 ATThi T ATeiet dalt 8 SIfee 81 Fehell B

3ETEIVT :- g HUTAAT I GATROT 3HeJehel ScdTel 3R AT TFATeAToN T IUANT HI 6T 8| Sifaeh
(organic) 3cUTGT T 3cUTGHT, WWUT (recycling) TTH3AY ST 3YANIT 3R HIeeT ScHol Pl he
et ATl IThATT Tl SATIR & 36180 & |

S-IAY HUTAAT 8l 3 TATAROT 37l FHTSAIT IR FAT HRAST Sl ECFH T 3TTIT HI TET 8 |

Traditional Indian Views on Wealth — Artha

HRAT SRt H Siiaet bt Shael Hcieh GE-Fatm3it oeh AT g1 AT 3171 8, Sfeh 38 TR
TENTT—&137, 372, F1e 3R AT HJoleT 3 FF 7 ST IR 1 ST F “3Y (Artha)” FT T =T,
FaTeE! 3N A THETY @ § 1 IRUR HRAT TICehIoT & Y &l Sfiast o ol 3maedes AT arar
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3797 T YR :- FRAT WRT H “37” &7 37 Shadl T AT &, o STH SITATIT b TeI,
AT, Hafe 3R 3 gear it anffrer 8| ifeea & “rdemes # 3 1 Io IR FAT &
a1 &l 3TUR ATAT AT & |

Tl QreaT H, 31 I AU § il STk T SHdeT o e &l oI T3 3R H1H & Q@ A H
TerIaT AT &l

eeT 3R 37 T Y - HRATT [aaRRT 37 3727 I g2 937 o 31¢fieT I@r AT | 39T 31T & o ot
37oTeT SHTAGRY, AAfdehcll R =gt TRt & gI=AT TR | e T Tl HI & HHAAT ST I
AT 3R IFT et & AT e Res ATAT ST 2

& g GiATRET T ¢ foh 3Miien arfafaferar Tt & SHoaror 3R HeleT & 37767 81| FHTT 31
T 3TN Shd ol ATFAId oATH oh [T AGl, SToch HTHTTOTSh hodT0T o TorT Y fhaT ST TR T

37 o1 Sitael # Aged :- 31 A St T TR T it T AR ATAT AT 8| Ig TTebcd hl
e, FeuRdr 3 AT Yere a3 B

IR TiieaIuT H Ig TR forar arar & b foar 312 & Shaa & 37T 1837 &) 9red T hisd g |
SHTIT 58 Teh HEca T TooY ATAT a1T &, Hfehet 38 A ofe w7gt Arer a1

sifcleh €T 3ToTeT :- YRUReR IR faaRT # € 37oTeT shl i cTehdl o 1Y SIS ST IRT B |
SHTCRY, TRAH 3R AT YOT SATAR ol &1 FET &eT 3oTel T dALTen AT AT |

AT, 7SR X eI ATer=ll @ TSI et Y AhRIcHS HIAT AT § FiTeh Tg FHATISTH
3T ScTeeT A ¢ | ST HRAT WO & “Heffoldd 3R Afcreh rdegaeur w SR fear arr
gl

379 3R AT TSIFAEY :- HRAT TTSEhIT H Ul shdol SATFAINT W ol AL 61 ¢, Sieh
AT & HeITUT HT ATETH AT &1 ST, TNUSRR 3R TATST T &1 3T Aged 6T AT & |

eTeT hT 3TN fALTT, TarEey 3R STHET HT TER—IAT & oI HTaT Teh Afde Saed AT AT R | TS
%ﬁnumgﬁw CSR (Corporate Social Responsibility) & 37aQROT & i Aol @AT g
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3meffoter Hest  Grafehe - 31TeT & Af¥aes 3R gfarededt 3nfdes ararevor 7 o s efSeamtor
quﬁ%%lﬁﬁa?w Tad 3 3R fSFaer RAaer S 3aerRont aRaRe “378” &
ORI ¥ AT @A g

3mefeieh egaaTg Al el 3R ATciencll & A1 314 ol UTefel Y, ot I 3Teeh &R 3R faeaweiyg oo
Tohd gl

>

Ethical Living / Dharma in Business

R &2 & “437 (Dharma)” &1 372 Fhael YT shaical deh TITAd o8] &, STeh ST caTIH 37
AT, FacaaTad, Gcafasar 31K 3T 3RoT A §1 a9 (Business) & e 7 &3 T drcay
U sAfcreh et AR eyl @ ¢ fSereh 3mear o sgraie fAoie fore sma 81 smyfaes gfaeaedt
312 araraReT & Afde SaeT (Ethical Living) saaamar it f&2Rdr 31X [Aegaiadar & fow 3rcaa
3TTaT &Y AT § |

AT H &7 FT YR :- eTdTqT H 937 &1 371 § for 7ol saraiRes aifafatear saeery,
URETRIAT 3R AT SoReTiiicd & 1Y &1 Si¢ | S8 Ig GiATRed T Sirar § o oy sware v
mﬁmwﬁ,mmwﬁ?ﬂwﬁwﬂ@l

T Aeal A, SSA A 4o a8 AT ¢ ToraaH ofre7 3R ATl 2T &l Hlofel SATT @M ST & |

A TEROT F TIHW deq - AT F A ot & AT SAEERY T8 Ageaqol dea &, foras
e STeTshRT 3R A=aTs & 1Y SATIR fohar STrar gl

qRE YT (Transparency) T 313 &, T/ T# gt 3R TEIURT &l TUSE SATARRT &7 STaT 6 |
SHoh 3TATAT TASTETdT (Fairness) T UTeled [T SITAT & dTfeh oY 9&it & AT TATH cIIgR &l

SFAGHT (Responsibility) 3R 3aGIR—cd (Accountability) #T Afde Siaet &r «HScdHt\U(I feearg,
Sras s 39 faviat 3R 3e IRomAT & forw IWeri giar gl

ST H 4 FT AGcT:- A Td oildel SIga@T & f32amd (trust) 3R TAaT=TdT (credibility) T
ST & | ST 3Tgeh fohdll Shuell IX #RIAT XA &, oY I oI AT e 38 S w6 |

IE S5 TGSl &l HTe el & IR Erefepicieh Aheldl AT Hdl & | $Heb Ielldl TG Hlefal
FAEIT3HT 3R arel @ s=rar g

sATceh SEETY HHTTSTh Hclolel ST el # $T Hee Xl ¢ 3R FATST & AT faehrd & areret
Sargl
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3Heifcieh STAER o THIG:- TTe; STAATT H €A T UTeled oTg] TohdT ST dl 3T TR IROMH g b
¢ | ATEehT T faary g i & 3R s S Bfd TRe 81 S g

AT TaATI, UTETEIST AT el STAPRT A SIefelt RaTs R 1T FehaTe g Hehell & | Erefehrel H
Ig Iy T F8RAT &1 off wanfaa Far gl

3Mefoleh SYSETT F TRl :- 31Tl & dRaeh AR BTSieer o1 # sifcren Siiat 3R oy Fgeaqur gt
IRIT g | H19ReE ITa=1d, CSR (Corporate Social Responsibility) 3iR 3er wrSaEr ST auRonT drex
“ " o TACHTAl & SIST & | ST hufear sifcieh FeaT T dTefel el 8, I 31T8eh 8, favaasiy 3R
el rfad gl g

Importance of Community-Centric Trade

W—%@HW (Community-Centric Trade) I8 SITdTRe T SCehIUT & FSTHH cTaHTT shdol oTH
AT TR LT, Sesh TALAT FHEAT & Tdh, THoaror 3R AT o) & €41t o ¢ I§ Aisel 36
T 9X 3menRa & fob samar 3R @At Ueh-g @ ﬁa;s‘gtf%* 3R Erenifore gwoar aefr g &
SIS HHCTT 1 ¢ TATT §9 A [ah18 81| A AT H Jg ITURON FAd a3 (Sustainable
Development) 3R IS 3de1R&Acd (Social Responsibility) QEHTHWI?@@E&?%I

FHETT-higc SR T AR ;- FHETT-higd SITIR 1 Y g TAT e Alsel foras
TUTHIT ST, TETEAT 3R STEIAT Sl IrATHSAT ST STl & | STHH cITTTT 39T FATelel oh GIRTeT
TATAT VST, TATHT e AT 3R TATAT AT it sgrar ar g

Tl AT H, T Teh VT ST g S “THTST o 1 fATR faerra” Hr O qr 3mamRa grar g, o &
Hdof SITFAINT ITH T |

31Teh TaehTe & TNaTeTe :- FHERI-hioed SATIR TATAT FAX TR AT o HTE YeT il &, Torad
& 3T AT i Serar ATdr §1 519 cIaarT TATHAT AT 3R SR a1 39T e 8,
ar &1t T JaTE 38 HAHERT H I Gl B

SHY BIC AR ACTH 3¢TH (SMEs) TG 8l & I ATHIOT TUT AL &1 o &=y 3Tieh rHATeAAT
HH BT &
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HTATTTeR AT # ${fHAT :- T SATIR HAISeT HHTS H HHTAAT N FATGRS (inclusion) T Ferar
ST & | THART o AT a3l & AT HR FIRIETOT o e fferd 8, foradt Sofenr Sitaet T
T B |

$aeh 3relar Ig 16T, Fareed 3R girardr giaensit & e 3 off Qrereret &ar &, s warat
31T TUFd TAT B |

YA HHTAT T ST - HHSTI-chieicd SATIR FATHA hed HATe R T T 3TN Feh
3cUTesT adT &, T gd oTaTd & gl & 31 T 3rdcaae2m & ot fRear gl

IE AlSel TATG0T TETOT H 7 FEIIh il ¢ Fifeh 36H dial gl & IRassT 3N FATLAT Hr

37ATITH WU HA gl &

faeara R Gerer fATOT - 519 IS cTad GHERT & ATY S[SH H1H HIdT &, of dg o9l & &
31feren {4 3R AT Teer TATT AT ¢ | AMEeh 3H STTHT I 38k TaRaHeA1T Al B ST
3eTh TATSH & fahMT & TeTereT ST & | SHY &8 Ao (brand loyalty) F&dT & 3R &reasprfos
Mg T ToTd g |

>

HeId TaehTE & TTETe :- FHEI-ehiod SATIR Tl Taehie o ATl ol SeraT &l & | T& T,
FATS 3R ITTaEUT & &Il Tl olel AT TG ¢ | TATAIT 3cUTesT 3N 3T T dG7aT el I
hTeeT ScHoNe I A HIT § AR TTH e THTHEAT & FET0T 7 A T o

AT 38 Alsel H FT Foiltoran of gieht 8, S WA G, Feheilehl FATeT T T 3R
asa:?r asaﬂamaTaTHrﬁFrl Wma?mqﬁamé:emwl oI FHETT- IR cFaarat
T I H ek I§AT hideT g ThaT & |

Trust in Business and Digital Context

faRard (Trust) Tl i1 SATUIR, HATST AT TSCer cHaEUT hl HIH Hgca Ul TR BIaT ¢ | TG I8
A1 & Tordeh 3R TR airgeh fohdll TS, shusil AT JaT o) AET &l 8 | 3T foien f3fotee o7 &, Srer
XeT-3eT 3 FAR 31T HieTeltset g T 8, a6l faeard & sfenr 3N off 31 Agcaqot g1 a1 B
=T forRaTa o 1S 37 SATIR o AT dh Tl A6l &F TehdT|

fareard T TR ;- sFaaTe dest 7 faeard &7 3121 § o armgen, 3mqfciend 3 37 Raures
Ig AT ¢ foh el SHATAGRY, TRERIAT 3R TSFAGRY & A1 S |
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T Tee] H, [y a8 A 8% dy § S fordl safad 1 I8 I fearar & for 39e arer arar
oTET BraT 3R 3Heh foeT FR&Te el

IggTT # 32919 &1 Agca :- faary fordY off cagara 1 g 1 9 I8 AT 9T 9T 9=ar
Hd g, ar I 3Tk 3caTal IR ATl TR-IR TG ¢ | STY AMgeh TT5aT (customer loyalty) T
gl

TaRaTH SIS shr ITTSST ol AT el & 3N ST} 7 3qeh! [EUT &l AT F=A1AT § | S8 37elTdT, I
ErdepIToleh GO §o7Te) & HeE AT ¢, [orgd sIadTr &Y oRTaR 9 fAcrar &

fAderent 3T AERT & faw ot favars veh Agcaqul R gIaT 8, FiTe & 38 ustr 7 fAaer e §
S W3¢ sRATgIar g |

fefSree a1 & favare & offfen :- fSToeer AT 3N $-HAd & T IUANT & HROT faRaH 6T
AT 3R & AgcaquT 81 718 & | HTeTelise TGN & ATgeh 3cUTe i HIY ¢Q AT F AT Fehd,
SHTAIT I8 shaol dadTSe, Ry 3N §1S 1 faRadeiiadr q¢ #UHr T o |

STT VTS, FIT&I ATl 3R T STeTehRY ST Ffoteer favare & Heg 3R g1 Jfe g st
SoT 8131 & 3TTB gldT &, df 3R 3T il & e &l GohdT &

>

faearer & fHToT & dea:- fazard s & fow aRefiar @et FAgeaqul aca &, forest ot e
3curel AR A3t & TR H FEY SIARRY Ge&TeT Hcl &

SHATIGRT 3R ATaehdr 8T 3T &, dTfeh ITgeh o ATY TohelT TehTX hT GTETYIST o 8l |

HITAAT (consistency) 8 HgcaquT g, FE# shuysil SNk e I[oTam 3N JaT YeTeT el ¢ | 58
37ITaT, ATgeh TEIIdT 3R Rieeraa fFaror yorrely off faearg seia & Ace ST gl

faeara &1 geAlfaa:- f3fereer 3R wfawaedt SToR # faeara 97T [ s gl a1 | theh Ry,
3T oileh 3R 1S AT S FRF AT I FAAR F Thd & | TP 3TTaT, Tl FTaeaeT &
HRUT HYTAAT HeT-Hef TTelel cIehl T IUANT el o, ToTaH STHTFAT T AT €& Fehell & |

Long-Term Reputation

5T off STaaTT, GITSeT AT ATFT hT GholdT hdel dlcahlioleh odT AT faghr WX 9T A8T ey, e
3TFr Erehrferas 9fasar (Long-Term Reputation) 9X #T T8 FXcT €1 IfasaT 1 317 § A9 & #eF
ﬁ%aﬁ’mm%ﬁaﬁrg‘éwaﬁﬁ?ﬁ%aml f3fStee o & SreT gaare asl & Hhereh €,
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agT IT™aT &1 TAATOT 3R EETOT 3R T Agcaqul 81 I1AT § | Teh AT TTcISoT STGHTY T FECT,
g fasar 3R gfaTaeiicas a9 vereT T &

>

GIETehTToleh ATTSAT ehT JTTYTRUT :- GrEiehlToleh JTSST dg Tdd (continuous) BT & it &I & ATT
Tl eTaaTT AT GG+ o 1Y, SGER, OTaT N +Acieh Hedl o HTUR TR Folcll ¢ | Tg Teh f&eT AT
Teh oleT-el A g1 Fotcll, Sfeeh ast & fla? v, SAETERY 3R ameeh FfSe & fasfad gl 81

T 2real 3, ITASaT ag “faeard & qoi” § S §Ad & 61 3foid &1 Sl & 3R o d @ler mare
AfeheT TeATeTT et 21T &

SHSHTT H EreehlTeleh TSl &hT Hged :- GItehlicieh FTcTsaT fehdll 8 STTHTT hi HIH Heddlel
Ut H & U gl g1 Tg I8k fASaT (customer loyalty) Eﬁfﬁdslt\d g1 &, T H I8 TR-IRX
3 FEH AT 8|

Teh 3TTHT UTASST AT ATEh! ol ThIN T alel H HAGE hlal & FAITeh N1 [FTTAT sieT UT 37T
ST X & | ST 3TelTdl, Tg fAderent 3R ATSIeRT & faRara & Y Jerd ¢, e cgaarg i
farTE & AT 3w A §1 9fasar saaarT # 16k # gfasaeiicds a9 (competitive
advantage) 9&TeT il g 3R 38 [ER dATT 3T B |

gfasaT [FATT & ded :- Sdehifale Ifasar g1 & fow CIGER] T AgeaquT dcd & | oRIdR 3
OIS dTel 39T, 3R QaTT TeTeT T 3T BIell ¢ |

SHTTERY AR IRERYAT ot ufaer fAAToT # Agcaqut sffe fema €, forad amgent &1 favara sgar
gl

Mg AT, AT ST sqaeR 3R ATATSIR [HFAGRT (CSR) #Y AT TSl SaTet 7 He1aeh
g €1 TaaRdT (consistency) 8 3Taeae g, oraw s Fr ofd R s W|ar g

f3fSteer gar & wfdsar :- f8foee 91 & ufdsar &1 fAAToT 3R ot Sifeer g1 a1 § Fifer drerer Afsar
3R 3ffeTelrsel Reg T AdsTioteh T STeld & | Teh BICT AT dAhRIcHS 37o37d T il & thelent 515
T BT Y TIAT X FhaT &

T 3TAdST UTasaTl 9§49 (Online Reputation Management — ORM) Sgd Hscdqt\ucl gl g,
o ad hufaar 3r9e f3iatee sas 1 Alf-ex 3R R &1 @1 fSTotee oI, greRlt #ur AR
e wfafsrar &1 37 veus gfassr #F Asigd gl
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AT ;- EreiehlToleh JITSaT =TT TG 3T w161 & | ITeiel faaiTael, TR #ATgeh Yar IT ST olleh
SIEY TEHATT YTASaT ol weh T qgumﬂi—ﬁi‘fl

f3fSTeel Tlehid 9T AhRIcHS THIETT 3T 37harg off aoi & hadt §, o9 s Y ofg garfag
M%Imm,mmﬁmm-xﬁwmwmﬁw@
Hehl |



	सोशल मीडिया मार्केटिंग के उद्देश्य 
	सोशल मीडिया मार्केटिंग के प्रमुख उद्देश्य निम्नलिखित हैं: 
	सोशल मीडिया मार्केटिंग के प्रकार 
	(क) कंटेंट मार्केटिंग :- इसमें पोस्ट, फोटो, वीडियो, रील्स और ब्लॉग के माध्यम से जानकारी साझा की जाती है। 
	(ख) इन्फ्लुएंसर मार्केटिंग :- लोकप्रिय व्यक्तियों (Influencers) के माध्यम से उत्पाद का प्रचार किया जाता है। 
	(ग) पेड एडवर्टाइजिंग फेसबुक, इंस्टाग्राम और यूट्यूब पर भुगतान किए गए विज्ञापन दिखाए जाते हैं। 
	(घ) वीडियो मार्केटिंग :- यूट्यूब और इंस्टाग्राम रील्स के माध्यम से वीडियो द्वारा प्रचार किया जाता है। 

	सोशल मीडिया मार्केटिंग के प्रमुख प्लेटफॉर्म 
	सोशल मीडिया मार्केटिंग की प्रक्रिया 
	सोशल मीडिया मार्केटिंग के लाभ 
	सोशल मीडिया मार्केटिंग की सीमाएँ 
	सोशल मीडिया मार्केटिंग में उपयोग होने वाले टूल्स 
	सोशल मीडिया मार्केटिंग का भविष्य आने वाले समय में सोशल मीडिया मार्केटिंग और अधिक उन्नत होगी। आर्टिफिशियल इंटेलिजेंस, वीडियो कंटेंट और ऑटोमेशन के कारण इसका प्रभाव और बढ़ेगा। यह छात्रों और युवाओं के लिए एक बेहतर करियर विकल्प बनता जा रहा है। 

